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The Old Line Life Insurance 
Company of America 


Milwaukee 


ANNOUNCES 
That in 1928 its paid for insurance was more than 
Sixteen Million Dollars 


That its life insurance in force on December 31, 1928, was more than 


Eighty-Eight Million Dollars 


That its admitted assets amounted to more than 


Thirteen Million, One Hundred Thousand Dollars 


which is an increase of more than 


Qne and One-Half Million Dollars 


That its income for the year 1928 was 


Three Million, Four Hundred Thousand Dollars 


Since its organization The Old Line Life Insurance Company of America has paid to 
policyholders and their beneficiaries over 


Four and One-Quarter Million Dollars 


Rupert F. Fry, President Jno. E. Reilly, Secy. & Treas. 
H. A. Woodward, Manager 


Accident and Health Department 


Operating in the following states: 
California Minnesota South Dakota 
Illinois Ohio Texas 
Iowa Oklahoma Washington 
Michigan Oregon Wisconsin 
Pennsylvania 


Life, Accident and Health Insurance 
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Wilmer L. President 
Selling Helps 


Ages 30 days to 65 years 
Participating and Non-participating Standard and Sub-standard 
Non-medical 
Good available territories in eight Southern States 
E. S. Albritton, Vice-President 


The Southern States Life Insurance Company 
ATLANTA, GEORGIA 
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Insurance 
In Force 
Over 
$131 ,000,000 


Harry L. Seay, 
President 


Clarence E. Linz, 
V. P. & Treas. 


H. B. Seay, 
Vice President 


IP. N. Thevenet, 
V. P. & Secty. 


(P. V. Montgomery, 
V. P. & Actuary 


MU LHLAND LIFE INSURANCE-~ | 


HOME OFFICE .. DALLAS. TEXAS Ee: 
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Berkshire Life Insurance Co. 


In establishing connections with a 
life insurance company, the personal 
equation of its official family is of 
paramount importance to the pros- 
pective agent. The Berkshire Life 
Insurance Company of Pittsfield, 
Massachusetts, has a well - earned 
reputation for a co-operative spirit 
between the Home Office and the 
Field Force that is of inestimable 
value to the success and happiness 
of its representatives. 


“Ask Any Berkshire Agent” 


BERKSHIRE LIFE INSURANCE COMPANY 


PITTSFIELD, MASSACHUSETTS 
Incorporated 1851 


Fred H. Rhodes, President 














We have something to offer in the way 
of a general agency that is very attractive to 
find with an old, conservative life company. 
It will pay anyone interested to investigate. 


All communications confidential. 


BOX 54 
Care of THE SPECTATOR 














“Mr. and Mrs. Jenks play a fine game of bridge, don’t they?” 
“Yes, and Joe ‘goes game’ every day in business, too, with 
Reliance Life Perfect Protection as ‘trump’.” 


Tue Spectator is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 28, 1879, 
at the postoffice, New York, N. Y., under the act of March 8, 1879. Tue Srcctator, Volume CXXII, Number VI, February 7, 1929; $4.00 per annum. 
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SMOOTH SAILING FOR SEC= 
TION 97 


New York Life Underwriters With- 
, draw Opposition 


SPECIAL COMMITTEE DISCHARGED 


Action Follows Several Conferences in Of- 
fices of Superintendent Albert Conway 
The movement to modernize and liberalize 

Section 97 of the New York Insurance Law, 
and correlated sections, gained decided headway 
last week, when at a special meeting of the 
New York State Life Underwriters Associa- 
tion, that body adopted a resoluiion withdraw- 
ing its opposition to the proposed changes, in 
view of the latest developments. This resolu- 
tion eliminates all opposition to the proposals 
from the life insurance interests, since the op- 
position of one of two companies which had 
previously been a factor in the situation, had 
already been withdrawn. 

The special meeting was called by President 
Julian S. Myrick, who has also acted as chair- 
man of the special committee of the Associa- 
tion which has been representing it before the 
New York Insurance Department. It was held 
in Albany and was attended by delegations from 
all the Associations in the State. Present also 
was Superintendent of Insurance Albert Con- 
way, M. Albert Linton, vice-president of the 
Provident Mutual Life and chairman of the 
committee of actuaries; and Grady Hipp, act- 
uary of the New York department. 

Following the vote on the resolution, the 
special committee was discharged and accorded 
a vote of appreciation for the work it had 
done. There was practically no discussion of 
the committee’s report or the resolution other 
than the remarks made in support by Mr. 
Myrick. 

Mr. Linton, after the vote had been taken, 
spoke of the tremendous amount of work which 
had been necessary. He said that he appre- 
ciated the fact that the original drafts had 
been rushed in an effort to bring them before 
the legislature last winter and that misunder- 
standings had resulted which he was glad had 
now been cleared up. He gave it as his opin- 
ion that agents may not ever know that the 
law has been changed, so far as any direct 
effect on their business is concerned. 

Superintendent Conway expressed apprecia- 
tion of the stand taken by the Association and 
expressed the belief that the changes would 
prove beneficial to all. He spoke very highly 
of Mr. Myrick and other members of the com- 
mittee. 

The following report, containing also the 
resolution adopted, was submitted by the com- 
mittee : 

(Concluded on page 13) 


CHICAGO BOARD PLAN 
UNDER FIRE 


Real Estate Men and Brokers 
Threaten Legal Action 


RULES SAID TO VIOLATE CONSTITU- 
TION 


Activity Follows Two Meetings Held Late 
Last Week 

Cuicaco, I1tt., February 6—A _ concerted 
effort to induce the Chicago Board of Under- 
writers to revise its new fire insurance commis- 
sion schedule and underwriting rules so as to 
favor the subordinate producers is in prospect 
as a result of developments of the last week. 

The real estate men are planning an inde- 
pendent organization whose sole function will 
be to lend the force of numbers and organiza- 
tion to their objections, while the full-tume in- 
surance brokers have threatened legal action in 
their campaign. The real estate men will hold 
a meeting on Friday of this week to organize 
the independent organization, while the insur- 
ance brokers entrusted their fight to the direct- 
ors of the Insurance Brokers Association of 
Illinois. 

The latter organization is considering the ad- 
visability of incorporating so that the associa- 
tion can act should legal action be decided upon. 

This is the result of two meetings held late 
last week. The brokers met on Wednesday and 
heard Robert W. Shupp of the law firm of 
Follansbee, Shorey and Shupp tell them that 
the new rules of the Chicago Board are in 
violation of the constitution because they inter- 
fere with the right of contract by the brokers 
and are a combination in restraint of trade. 
He told the brokers that three legal courses 
are open to them, to file quo warranto proceed- 
ings against the Chicago Board, to file a peti- 
tion for injunction to restrain the enforcement 
of the new rules or for each broker to file 
suit for damages. 

Mr. Shupp’s law firm has been retained by 
the brokers’ association to represent it in the 
controversy, and the firm now is consulting 
with the attorneys for the Chicago Board. 

The real estate men held their meeting on 
Friday on the call of the special insurance com- 
mittee of the Chicago Real Estate Board and 
representatives from several of the village real 
estate boards of the county attended. A repre- 
sentative from each of these subordinate boards 
has been named to an advisory committee to 
work with the Chicago Real Estate Board’s 
committee, and it was the agreement of this 
committee that an independent organizaion 
should be launched to represent all dissenters. 
This new organization is due to be organized 
at another meeting to be held on Friday. 

(Concluded on page 19) 
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SNYDER & HAY BUY INTO 
GENERAL CASUALTY 


Detroit Company Affiliated With Re- 
public Casualty 


HARRY SNYDER MADE CHAIRMAN, C. 
D. MASTERS PRESIDENT 


B. Frank Bushman Is Vice-Chairman—In- 
terests Also in Bank Savings Life 


Last week’s issue of THe Spectator, in an 
article headed “General Casualty Announce- 
ment Expected,” carried a statement to the effect 
that “Important changes will shortly be an- 
nounced with respect. to. the General Casualty 
and Surety Company, Detroit.” 


On Saturday of last week, announcement was 
made at Chicago that the General Casualty and 
Surety had become affiliated with the Republic 
Casualty and Surety Company of Chicago 
through purchase of a substantial interest by 
Snyder & Hay, Incorporated, also of Chicago. 

Under the new alignment, B. Frank Bush- 
man, who has been president and general man- 
ager of the General Casualty, becomes vice- 
chairman of the company, while Harry Snyder 
has been made chairman. Chester D. Masters, 
of the Snyder & Hay organization, was elected 
president. 


Up to the present time, the General Casualty 
and Surety has been under the sole management 
of the Bushman interests, but the present affi- 
liation, it is felt, will give the company added 
facilities for the expansion of its operations. 

In addition to Mr. Synder as chairman, Mr. 
Bushman as vice-chairman and Mr. Masters as 
president, the official staff of the company now 
includes the following: 


S. J. Sackett and W. P. Sweet, vice-presi- 
dents; William J. Graham, secretary-treasurer ; 
and S. E. Pattison, E. M. Clennon and H. Col- 
lins Hay, assistant secretary-treasurers. 

The board of directors is now composed of 
Harry Snyder, B. Frank Bushman, Chester D. 
Masters, S. J. Sackett, H. Collins Hay, G. A. 
Spencer, William J. Graham, P. C. Dings, of 
Chicago; R. B. Wilkinson, Detroit; Congress- 
man F. B. Bonn, Newberry, Michigan; Leon 
Chichester, Petoskey; Anthony Steffanowsky, 
Detroit; William H. O’Connell, Detroit; G. 
Sherman Collins, Negaunee, Michigan, and 
Arthur D. Wood, Lansing. 

The Snyder & Hay interests are also identi- 
fied with the Bank Savings Life of Topeka. 

The General’s statement for 1928 is not yet 
available, but the year is described as success- 
ful because moderate but satisfactory increases 
in premium income, reserves and surplus were 
made. The statement for 1927 shows that the 


(Concluded on page 27) 
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BOUT three o’clock in the afternoon one 

day last week I was sitting in a conference 
room in Albany, hoping, along with several 
other men from New York, that adjournment 
would be taken in time to catch the 3:37 ex- 
press to New York. My fingers were crossed. 
The motion was in order but before anyone had 
an opportunity to make it someone arose and 
asked M. Albert Linton, vice-president of the 
Provident Mutual Life Insurance Company, to 
explain in five words the proposals for revising 
Section 97 of the New York Insurance Law. 
In my mind’s eye I saw that train disappearing 
in the distance. Mr. Linton, however, was 
fully equal to the occasion. Without an instant’s 
hesitation he came back with “It’s a step in ad- 
vance.” Before the laughter died down a mo- 
tion to adjourn was made and carried. 

* * * 


ROM Baltimore comes report of a new 
death hazard. The police department there 
reports three deaths by asphyxiation from the 
fumes of distilling mash. That’s one more for 
the book. 
ee 
ESLEY E. MONK, former commis- 
sioner of insurance of Massachusetts 
and recently become general counsel of the 
Massachusetts Mutual Life Insurance Company, 
got a big hand last week when he was discovered 
at the Insurance Society of Massachusetts’ an- 
nual dinner. On being introduced and brought 
to the head table, he said: “It is for you and 
the people of Massachusetts to say whether what 
I have done is the right thing. I decide no 
question on its political merits. Society re- 
spects a man who decides first in accordance 
with the law and secondly on the merits of the 
question. I shall probably meet myself a good 
many times in the future as I have occasion to 
ask something in behalf of my company, and 
be opposed with some of my own views as com- 


Sa ” 
missioner. * * * 


N interesting story came to light this week 

when it was found out that George A. 
Smith, independent producer and a former presi- 
dent of the Life Underwriters Association of 
New York, had placed a million and a half of 
business insurance on the life of Jay R. Mon- 
roe, president of the Monroe Calculating Ma- 
chine Company. 

When Mr. Monroe, founder and president of 
the Monroe Calculating Machine Company, 
started that company he insured his life to pro- 
tect the investors. In the years that have fol- 
lowed since the Monroe Calculating Machine 
Company was organized, Mr. Monroe has in- 
creased his insurance coverage with the growth 
of his company. His recent acquisition of a 
policy of $1,500,000 on his life indicates the 
favorable trend of modern business toward 
business insurance for its executives. Mr. Mon- 
roe was one of the first to cover his employees 
with group insurance. . 


AST week, at the annual dinner of the Na- 

tional Surety, New York Indemnity and 
affiliated companies, William B. Joyce, chair- 
man of the boards, celebrated his twenty-fifth 
anniversary as head of the organization, he hav- 
ing become president of the National Surety 
Company on February 2, 1904. Previous to that 
election, he had had thirteen years surety experi- 
ence as Northwestern manager with headquar- 
ters in Chicago and St. Paul. Almost imme- 
diately after that election of 1904, the stock 
of the company, which had then been selling at 
85, went to 110 and has continued its rise ever 
since. 

a ee 

DO not intend to tell you here what the 

company’s record has been nor of the suc- 
cess it won in 1928. You can find that in the 
casualty and surety news pages of this issue. I 
intend rather to point a figurative finger at 
what I consider the outstanding factor in Mr. 
Joyce’s career, namely, his ability to surround 
himself with men who combine progressive 
vision with practical aggressiveness and lead 
them to accomplishment. To see whether he 
had always possessed that gift, I looked in the 
issue of THE Spectator for February 4, 1904. 
Here is a list of the directors Mr. Joyce gath- 
ered around him, as that list was printed in 
these pages two days after Mr. Joyce became 
president of the National Surety: 

S. Reading Berton, James A. Blair, Anthony 
N. Brady, A. B. Chandler, B. P. Cheney, Chaun- 
cey M. Depew, Marshall S. Driggs, E. S. 
French, Thomas F. Goodrich, George J. Gould, 
Edwin Gould, John R. Hegeman, A. B. Hep- 
burn, William B. Hornblower, H. E. Hunting- 
ton, John G. Jenkins, John A. McCall, Ballard 
McCall, Albert McClave, James McMahon, 
Emerson McMillin, Percy T. Morgan, Wil- 
helmus Mynderse, Richard Olney, Henry L. 
Shippy, Samuel R. Shipley, L. Edward Sim- 
mons, Samuel Sloane, Jr., George G. Ward, 
Leslie D. Ward, R. T. Wilson, Hon. W. W. 
Goodrich and Silas W. Driggs. 

x * * 
men every name in this list is that of 
a man who has since become known to 
thousands and has won prominence and fame. 
It is perhaps significant of Mr. Joyce's leader- 
ship that just as he headed a remarkable group 
of men a quarter of a century ago, so to-day 
also he heads a remarkable group of men. To 
pick winners and lead them makes success sure. 

* * x 


N view of the fact that the National Surety 

now has over $50,000,000 of assets, I read 
with interest THE SpEcTATOR’s story on Febru- 
ary 4, 1904, when it described Mr. Joyce’s elec- 
tion and said, “the committee of stockholders 
reported that the company should reject all 
offers for reinsurance and should continue in 
the active transaction of business.” Those 
stockholders were right. 
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66 3ANK Statement that any Man or 

Woman can Understand” is the adver- 
tising keynote that accompanies the publication 
f the financial statement of the Corn Ex- 
change Bank, New York, in the various adver- 
tising media which it employs, notably the the- 
atre programs. The statement then goes on to 
tell the story of what the bank owns and what 
it Owes in such a manner as to give the lay 
reader a working idea of what it’s all about. 
For example, it lists liabilities under the cap- 
tion “The Bank Owes to Depositors,” accom- 
panied by an explanatory note to the effect 
that the bank always keeps this indebtedness in 
mind and arranges its assets so as to be able to 
meet requests for payment promptly. Follow- 
ing this is a second heading in large, bold type 
which says: . “For This Purpose We Have:” 
under which are listed the assets, with a de- 
scription of each item in respect to its security 
and liquidity. By such an arrangement the 
Corn Exchange Bank gets away from the cryp- 
tic, ponderous maze of figures which go to make 
up the usual statement of institutions of this 


type. 
* * * 
Pee companies might do well to 
emulate the Corn Exchange Bank in this 
practice. Suffering, as they do, from a miscon- 
ception on the part of the public as to their 
sources of profit and a complete misunderstand- 
ing of reserve requirements, the companies could 
choose no better means of forestalling criticism 
than to put the true story on record with the 
very figures which may be cited later in sup- 
port of measures to reduce rates and increase 
taxation. : 
* * * 
HE IDEA is by no means new and some 
companies have already adopted the 
scheme. On the occasion of its seventy-fifth 
anniversary last year, the Home Insurance Com- 
pany, New York, issued a novel form of annual 
statement and I understand they are going to 
continue the practice this year. A small folder 
sufficed for the exhibit and on the inside of the 
statement proper appeared a brief resumé of 
the items embodied therein. The pamphlet was 
really a valuable piece of educational matter 
and excellent propaganda as well. The item 
“Reserve for Reinsurance,” for example, comes 
under the heading “We Owe To Other Insur- 
ance Companies,” followed by a paragraph ex- 
plaining how the Home Insurance Company pro- 
tects its policyholders by spreading its liability 
and insuring again a portion of the risk. 
* * x 


UBLICATION of statements of the above 

type goes a long way towards clearing up 
the mystery of insurance accounting. Figures 
don’t lie, as the adage has it, but they can be 
twisted into harmful half-truths. 1 prefer twice- 
told tales, even though they call for a little 
more printing expense. ‘ 
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THE METROPOLITAN LIFE’S NEWEST 
RECORD 


ALBY FISKE, president of the 
Metropolitan Life Insurance Com- 

pany, New York, stood among 1400 of the 
company’s managers and guests last Sat- 
urday evening and told them and a large 
radio audience many vital facts about the 
largest financial institution in the world. 
A great many policyholders listened in to 
hear Mr. Fiske tell them that their com- 
pany,—for it is a strictly mutual company 
and belongs to the policyholders,—now 
has assets amounting to $2,695,475,900. 
This virtually means that the most im- 
portant grouping of assets in the world 
belongs, not to the rich but to the poor, 
not to the employers, but largely to the 
employees. The Metropolitan Life is a 
very real manifestation of the strength 
and independence of American industrial 
workers. It is probable, however, that 
Mr. Fiske’s unseen audience was more 
interested in the work of the company 
than in the recital of its assets, the size of 
which, after all, staggers the imagination. 
For instance, there is the amazing amount 
of welfare work accomplished by the com- 
pany, the more astounding because it is 
a source of income to the company in the 
shape of mortality savings. This work 
takes on a variety of forms, such as a 
nursing service among industrial policy- 
holders, a constant bombardment of 
health literature, morning set-up exer- 
cises over the radio, special experiments 
in reducing mortality of specific diseases, 
periodical examinations, educational and 


naturalization work, etc. Very large sums 
are annually spent by the Metropolitan 
Life in such work but Mr. Fiske said that 
the results had been carefully checked and 
he could show ample proof that there had 
been returns more than equal to the ex- 
penditures. 

The Metropolitan Life has so carefully 
cultivated the population of the United 
States that it now estimates that one 
person out of every five holds a policy in 
the company. In some districts the pro- 
portion is very much higher. Actually it 
has 42,329,281 policies in force in the 
United States and Canada. Thus does it 
carry on the Metropolitan’s slogan: “The 
company of the people, by the people, for 
the people.” It may be said that no feasi- 
ble way of serving policyholders has ever 
been overlooked by the Metropolitan Life. 
Appreciation of this attitude is evident in 
the enormous growth which it bas 
achieved from year to year. Its benefits 
are enjoyed alike by the humblest indus- 
trial workers and the most distinguished 
men of the country, although the former 
outnumber the latter to such an extent 
that it is truly an institution of tiie people. 
The company long ago gained and now 
maintains a commanding position among 
life insurance institutions. By its bene- 
ficient influence the burden of the Ameri- 
can workingman and his family has been 
immeasurably lightened. 

As president of the Metropolitan Mr. 
Fiske looms up as one of the world’s 
greatest practical idealists. The speakers 
who followed him, including Albert Con- 
way, recently become superintendent of 
insurance of New York, each assumed the 
success of the company to be due to Presi- 
dent Fiske’s idealism. In his many years 
as head of the company, he has never 
swerved from his ambition to serve as 
greatly as possible the workingman and 
each year finds him having achieved new 
records in the pursuit of that purpose. 





HE proposals to change Section 97 

and correlated sections of the New 
York Insurance Law have been “in the 
works” for something more than two 
years. Partly because of the difficulty of 
drafting such changes hurriedly, but more 
largely because of the opposition which 
developed, the necessary bills have not, 
at this writing, been introduced in the 
legislature, although in all likelihood that 
will have been done before these words 
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are published. As the proposals were 
studied and as conferences developed in- 
formation as to causes and effect, this 
opposition melted away until the New 
York State Life Underwriters’ Associa- 
tion found itself alone in disapproving 
the proposals. Furthermore, many con- 
ferences had somewhat weakened the 
once strong opposition within that body. 
In such a situation the brilliant diplomacy 
which Julian S. Myrick, president of the 
Association, has many times evidenced in 
his numerous public contacts, was put to 
a severe test. A. strong stand taken is 
not easily abandoned with grace and with- 
out loss of prestige. Nevertheless the 
action of the New ‘York State Associa- 
tion in withdrawing its opposition to the 
proposals, was accomplished under cir- 
cumstances which are deserving of only 
the highest commendation and, in our 
mind, will add greatly to, rather than de- 
tract from, the Association’s standing. 
Continued opposition would have been 
futile and promised nothing except 
trouble. The Association, under Mr. 
Myrick’s able leadership, won a deserved 
place in the later councils in which the 
final drafts were drawn and offered sev- 
eral important suggestions which were in- 
corporated into the proposals. The action 
of the Association will be interpreted, in 
well-informed circles, as a distinct con- 
tribution to the business, in that it is like- 
ly to obviate what might otherwise have 
been a disturbing situation. 





ACCIDENTAL POISONING 


HE refusal of the Supreme Court of 

the United States to review the 
findings in the case of Bessie M. Willis 
vs. Continental Casualty Company, is in 
line with well established practice in the 
highest court of the land in declining to 
pass upon facts. Apparently no new 
point in law was involved in this case, 
but merely the long existing argument 
that ever arises in cases of claims for 
accidental blood poisoning. There ap- 
pears to be nothing to relieve an accident 
insurance company from liability to pay 
claims to policyholders in cases of acci- 
dental blood poisoning. Each claim re- 
solves itself into a question of fact-— 
namely, how did the blood poisoning 
occur? Was it induced by accidental 
means? Was the health of the individual 
such that no external force introduced 
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the blood poison germs into the system? 
The answers to these questions in no way 
involve law—they are questions of fact 
solely. 

Occasionally an accident insurance 
company will deny liability for middle ear 
infections, even when it is clear from the 
facts that the source of infection is the 
introduction of polluted water which 
entered the Eustachian tubes while the 
policyholder was swimming. To attempt 
to pass such claims to the health policy 
coverage requires a stretch of the imagin- 
ation on the part of the layman who 
makes up the jury, unlikely to be exer- 
cised. The practical juryman would as- 
sume that a man healthy enough to swim, 
dive, etc., would be victimized in the case 
of such infections as might reach the mid- 
dle ear by the accidental introduction of 
the germs rather than assume constitu- 
tional weakness. 

Claims of this nature should be paid 
promptly and without argument, when 
the facts are substantiated, not because 
“it’s good business to pay them,” but be- 
cause they are direct liabilities, payable 
under the terms of the policy. It there is 
no liability, even for “goc: ‘business rea- 
. sons” the claims ought not'to be paid, for 
in the long run the news will spread about 
that so and so put one over on the Blank 
Insurance Company—and thus what 
looked like good business practice be- 
comes bad business, inducing others to 
make questionable claims. 





NATIONAL SAVINGS GOES TO 
MISSOURI 
New Company Organized and Offices Se- 
cured in Kansas City 

Kansas City, Mo., Feb. 4.—Louis A. Boli, 
Jr., vice-president and general manager of the 
National Savings Life Insurance Company of 
Wichita, Kansas, has announced the removal 
to Kansas City within a short time of the gen- 
eral offices of that company. An organization 
office has been established in the Midland Build- 
ing here and application for charter for the 
National Life Insurance Company of Missouri, 
which will absorb the Kansas organization is 
to be made. A branch will be at Wichita. 

The Kansas corporation, which was formed 
in 1922, is capitalized at $200,000 and has in 
force 18 million dollars in insurance. The Mis- 
souri company will be capitalized at $600,000. 


Make Good January Gain 
The paid-for business for the month of Jan- 
uary, 1929, of Ives & Myrick, managers of the 
Mutual Life Insurance Company, of New York, 
was $4,153,205 against $3,021,000 in 1928. 


PLACE OVER $10,000,000 APIECE 
Seven Members of Metropolitan Life’s 
Group Department Establish Records 

Topping the entire list of sales representa- 
tives of the Metropolitan Life Insurance Com- 
pany in the production of group life insurance 
business during 1928, Sewell M. Jones, of Al- 
bany, N. Y., general group insurance super- 
visor, qualified for membership in the Five 
Million Dollar Club by placing $26,849,100 of 
such insurance, which forms a part of the rec- 
ord-breaking total of $506,000,00 group life in- 
surance issued by the Metropolitan last year. 

Of the total of $506,000,000 of group life in- 
surance issued by the Metropolitan last year, 
$245,706,000 was sold by thirty-two members of 
the field force and group insurance division 


staff, for an average of just $7,678,000 per 
man. 

More than $10,000,000 of group life insurance 
was sold by each of the following: H. T. 
Tinney, of Rochester, N. Y., who stood second 
among all the company’s salesmen with $25,- 
385,000 group life insurance to his credit; J. 
H. Jones, of New York and Dobbs Ferry; C. 
W. McGinnis, of Pittsburgh, Penna.; H. W. 
Frey, New York city; H. F. Dieter, Cleveland, 
Ohio, and Haley Fiske, Jr.,. New York city. 


BALTIMORE, Mp., January 28—J. N. War- 
field, president of the Eureka-Maryland Assur- 
ance Corporation, and T. J. Mahon, field mana- 
ger, left today on the second of a series of get- 
together meetings. 
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ALL STATES LIFE PLANS 


Extension of Territory to Eastern 
States Contemplated 








HOME STATE CLOSELY DEVELOPED 





Company Is Making All Contracts in Con- 
formation to New York Law 

The All States Life Insurance Company, 
Montgomery, Ala., has announced the appoint- 
ment of district and general agencies in 20 
counties of the State. The president of the com- 
pany, Ben W. Lacy, says that the company has 
no intention of conducting any initial drive 
for business, explaining that it has been 
thought best not to solicit stockholders and not 
to offer any special inducement of any sort for 
volume in the beginning. Only about 5 per cent 
of the $1,170,500 of applications received dur- 
ing the first month the company has been writ- 
ing, has been written on the lives of stockhold- 
ers. Mr. Lacy said that every contract had 
been made to conform with the New York law 
and that no salary or advance has been paid 
any agent and that the co-operation of the 
stockholders in furnishing prospects and the di- 
rectors guiding agency development and the 
work of the agency service bureau in furnishing 
individual proposals for insurance to agents ex- 
plained the volume of business for the first 
month. 

The company is planning extension into Ten- 
nessee, Kentucky, Indiana, Ohio, Pennsylvania 
and New Jersey, and hopes to establish agency 
offices at Nashville, Louisville, and Columbus 
Ohio. The agency service system is in charge 
of W. C. Jennings, assistant secretary, who re- 
cently has spent some time in the home offices 
of other companies studying underwriting and 
agency service methods. T. Jeff Bailey and 
Tennent L. Griffin, field superintendents, are in 
charge of the agency field service work. It is 
announced that all general agency appointments 
will be made to conform with the New York 
law and all group insurance will be written un- 
der group conference rules. 


Old Line Life of Milwaukee Progresses 

During the year 1928 the Old Line Life In- 
surance Company of America, Milwaukee, made 
a net increase in its insurance in force of about 
$5,000,000, the amount of insurance outstanding 
now exceeding $88,000,000. Its assets increased 
over $1,500,000 and now amount to $13,100,000. 
Its paid for insurance last year exceeded $16,- 
000,000, and its income during the year was 
$3,400,000. Since its organization the company 
has paid its policyholders and their beneficiaries 
over $4,250,000. The company operates in Cali- 
fornia, Illinois,© Iowa, Michigan, Minnesota, 
Ohio, Oklahoma, Oregon, Pennsylvania, South 
Dakota, Texas, Washington and Wisconsin, and 


METROPOLITAN LIFE’S DINNER 
Albert Conway and Edward W. Beatty 
Among Speakers 

The concluding feature of the annual conven- 
tion of the managers of the Metropolitan Life 
Insurance Company held the last four days of 
last week in New York was the banquet at the 
Hotel Astor Saturday evening. President Haley 
Fiske presided and to the more than 1400 pres- 
ent he reviewed the accomplishments of his com- 
pany during 1928, which, as he said, was the 
greatest year the Metropolitan Life had ever 
had. 

He dwelt at length upon the welfare work 
that is being done by the Metropolitan Life in 
improving the health of the community at large, 
taking care of immigrants, looking after the 
health of children and acting as a clearing 
house of economic information for industries. 
He asserted that the ideal of his company was 
to build up the citizenship of the United States 
and Canada and to make both countries better 
places in which to live especially for the work- 
ing man. 

Others who spoke at the banquet were Al- 
bert Conway, superintendent of insurance of 
the State of New York, Edward W. Beatty, 
president of the Canadian Pacific Railroad, and 
the Rev. Dr. Henry Howard, pastor of the 
Fifth Avenue Presbyterian Church of New 
York. 


Big Gains Made by Missouri State Life 

Among the increases made last year by the 
Missouri State Life Insurance Company, of St. 
Louis, of which substantial company Hillsman 
Taylor is president, were the following: In 
assets, $51,345,944; in new business paid for, 
$137,156,366, and in insurance in force, $438,- 
306,327. The company reports assets as of 
December 31, 1928, of $131,608,832, and a sur- 
plus for the protection of policyholders of $8,- 
595,761, the latter item including capital, $4,- 
000,000; funds apportioned for policy dividends, 
$1,367,370; and surplus, $3,228,391. Among its 
liabilities is a contingency reserve for invest- 
ments of $300,000. The figures given well up- 
hold the term of “The Progressive Company” 
applied to the Missouri State Life. 


New York Life’s Dividends 
The New York Life Insurance Company an- 
nounced today that the dividends payable to pol- 
icyholders in 1929, will amount to $67,100,000. 
This represents an increase of more than 8% 
million dollars over the amount paid in 1928. 








has desirable territory open in these States. It 
writes life, accident and health insurance. Rup- 
ert F. Fry is president of this enterprising com- 
pany and Jno. E. Reilly is its secretary and 
treasurer. A. J. Woodward is manager of the 
accident and health department. 
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BEN C. HYDE RESIGNS 





Missouri Superintendent Sufferer 


from Paralysis 





ACTION HAD BEEN EXPECTED 





J. B. Johnson and George Hackmann Are 
Principal Candidates for Office 

St. Louris, Mo., February 4 —lInsurance 
Superintendent Ben C. Hyde, of Missouri, who 
has beenan invalid for two years following a 
stroke of paralysis, has resigned, effective at 
the pleasure of Governor Caulfield, the gov- 
ernor announced at Jefferson City to-day. Mr. 
Hyde’s letter of resignation, dated January 29, 
did not specify any reason for his actions. 

An intimation that Superintendent Hyde prob- 
ably would not complete his term was con- 
tained in Governor Caulfield’s inaugural ad- 
dress to the Missouri Assembly early in Janu- 
ary, the governor suggesting that the States 
chief executive be given a larger measure of 
control over appointive officers in emergencies 
such as developed when Mr. Hyde was stricken. 
Under the existing laws the governor has ng 
power to deal with such a situation when the 
State Senate © not in session. While Mr. 
Hyde might h: e been suspended the gov- 
ernor could not appoint a successor until the 
State Senate met for approval. Mr. Hyde was 
first appointed by his brother, Arthur M. Hyde, 
in 1921 and reappointed by Governor Sam 
Baker for a four year term to expire on July 
1, 1929. J. B. Thompson, of Kansas City, who 
was secretary to Governor Hyde, and former 
Auditor George Hackman are the principal can- 
didates for the post. 


Harold L. Taylor Made a Manager of 
Mutual Life 


Robert H. Hardy, one of the managers in 
New York of the Mutual Life Insurance Com- 
pany, New York, relinquished his managership 
upon his own initiative under the company’s 
retirement plan January 31, according to an- 
nouncement made by second Vice-President and 
Manager of Agencies George K. Sargent. Har- 
old L. Taylor has succeeded him, with head- 
quarters in the Astor Trust building, 501 Fifth 
avenue. 


Mr. Hardy joined the Mutual Life in 1894. 
His successor, Mr. Taylor, began his business 
career as a salesman. He entered the insur- 
ance business in 1921. He was a member of 
the company’s Quarter Million Dollar Field 
Club for 1927-1928. He was selected, Vice- 
President Sargent states, because of his pro- 
nounced ability and in accordance with the 
practice of promoting members from the ranks 
whenever possible, and because it was believed 
that he will make further success in the new 
position which gives such broader opportunity. 
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MISSOURI STATE}YLIFE INSURANCE COMPANY 
Balance Sheet, December 31, 1928 


Admitted Assets 
NE SRE See Soe er $ 28,729,059 .45 


RE Se eee eee 49,272,860 .87 - 


9,405,014.50 
828,765.56 
3,030,380. 27 


Loans to Policyholders......... 27,927,473 .80 
es. FOG i os Oe 149,660.00 
ee a ae 564,950. 26 


4,649,972.48 
Cash in Banks and Home Office 

not On Interest... .....5...0. 
Accrued Interest on Investments 
Outstanding and Deferred Pre- 


231,011.53 
2,607,934. 46 


3,942,893 .65 
268,854.91 





$131,60 8,831. 


Liabilities 
Policy Reserves j.5.s. ccveccccs $117,615,814.08 
Policy Claims in Process of Ad- 
sustinent tat: TONE 5: «.s.6:00.0.65 6 1,078,929 .98 
Premiums and Interest Paid in 
PR ao cas ino sis tine ss ies 1,021,144.69 
Dividends Left on Deposit with 
ORI. vsz ie aie io 046s 04:0 1,430,075. 66 
Reserved for Taxes............ 490,734.64 
Contingency Reserve for Invest- 
,  MMOMEB.. eee cece cece eee 300,000 .00 
All Other Liabilities............ 1,076,371 .25 


Apportioned for 

Policy Dividends .$1,367,369 .65 
Capital Stock..... 4,000,000 .00 
OUTIINIES 6. 5.5 ce sue 3,228,391 .79 


Surplus for Protection of Policy- 


MaRS bi Sees Sexes aw eta’ 8,595,761 .44 


$131,608,831 . 74 








Insurance in Force, December 31, 1928...... 
Insurance in Force, December 31, 1927............. 


uses alee See aca $ 438,306,327 .00 


Pe $ 131,608,831 .74 
ere eT ee $ 80,262,887 .84 


(un dicen eke nee $ 51,345,943 .90 


wGhsicncnisiuna- ings $ 341,919,878 .00 
ake oe aasaae 204,763,512 .00 


NN iis 5 wie de ann eae ow de 


Assets, December 31, 1928......... 
Assets, December 31, 1927......... 


I ao 5s, oath leon woken 


New Business Paid for, 1928....... 
New Business Paid for, 1927....... 


a cic a gm Be mel ae aaa 


MISSOURI STATE LIFE 


.......$1,195,675,940. 00 
757,369,613 .00 











s riicwieethae eee ae $ 137,156,366 .00 


INSURANCE COMPANY 


Hillsman Taylor, President 








Home Office: ST. LOUIS 
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HALEY FISKE GIVES METRO- 
POLITAN LIFE’S RECORD 


Assets of $2,695,475,965 Are Greater 
Than Those of Any Other Financial 
Institution 





MANAGERS IN ANNUAL SESSION 





Company Concluded Year With $16,371,- 
956,002 of Life Insurance in Force, 
New Insurance Amounting to 
$3,259,181,384 

“We are closing the most successful conven- 
tion we have ever had,” said Haley Fiske, presi- 
dent of the Metropolitan Life Insurance Com- 
pany, New York, late Friday afternoon to the 
managers of the world’s greatest insurance 
company who had come from all parts of the 
United States and Canada to the home office to 
listen to the president and some of the other 
officials tell what the company had done during 
the past year. 

Mr. Fiske was, as he has been for so many 
years, the dominant figure of this remarkable 
gathering. It began Wednesday afternoon, 
January 30, and ended, except for departmental 
meetings and the annual dinner Saturday, Fri- 
day afternoon, and during that time while the 
convention was in session there were compara- 
tively few moments when Mr. Fiske was not 
on his feet reviewing, predicting and showing 
innumerable evidences of that brilliancy and 
humor and sincere affection for his thousands 
of employees that have made him as well loved 
among them as he is respected and honored the 
country over. 

President Fiske and all Metropolitan men 
had a right to feel in high spirits over the rec- 
ord the company made during 1928. It may 
continue to be called the greatest financial in- 
stitution in the world for its assets at the end 
of the year totaled $2,695,475,965, which is 
$243,000,000 greater than those of its nearest 
rival, the Midland Bank of London, which once 
controlled the greatest volume of assets of any 
institution in the world. And, in addition, the 
Metropolitan has more life insurance policies 
in force than any other company and more than 
that of all other companes in America com- 
bined, less one. The life insurance policies in 
force as of December 31, 1928, numbered 42,- 
329,281. 

The convention was begun with the playing 
of martial and patriotic music by the Metropoli- 
tan band and when President Fiske stood up to 
speak the ovation carried one back to the famous 
Democratic convention of five years ago at the 
old Madison Square Garden which once lay in 
the shadow of the Metropolitan tower. In fact 
the enthusiasm, as expressed by applause, cheer- 
ing and singing, was throughout the entire con- 
vention not dissimilar to that which is a part 
of the business of nominating a President of 
the Unted States, and it was very noticeable 
that the Canadians present, though outnumbered 
by the delegates: from the States, were able to 
make quite as much noise and to sing even 
more sweetly. 


The personal friendship between the president 
of the Metropolitan and President Edward D. 
Duffield of the Prudential is well known, and 
the friendly rivalry was constantly being empha- 
sized by Mr. Fiske as he gave the figures of 
his own company’s progress in varied lines. And 
the New York Life, but recently domiciled close 
to the Metrpolitan, was likewise referred to 
frequently. As usual the unending facts and 
figures Mr. Fiske presented were staggering. He 
asserted that he believed that when everybody 
knows about the Metropolitan everybody will 
get one of its policies and he reprimanded the 
managers for failing to inform everyone. The 
people of this country, he asserted, know the 
Metropolitan Life better through the newspapers 
and the magazines than through them. “This 
is not right.” The Metropolitan at the close 
of 1928 had life insurance in force amounting 
to $16,371,956,002. This is divided as follows: 
Ordinary, $7,825,652,878; industrial, $6,297,013,- 
786; group, $2,249,289,338. Taking the year’s 
figures, the paid-for life insurance issued, re- 
vived and increased, which includes the net in- 
crease on group policies after issue, was $3,- 
259,181,384, or, divided into its various forms, 
ordinary $1,343,605,954; industrial, $1,380,186,- 
626; group, $535,383,804. 

Accident and health insurance in force was 
$890,867,159, or, figured on the basis of weekly 
indemnity, amounted to $11,801,539. To pol- 
icyholders the Metropolitan during 1928 paid 
$283,396,831, which was an average of $1,948.55 
a minute of each business day of 8 hours. 

President Fiske pointed out that his com- 
pany had written 17% per cent of the total 
amount of insurance written by all life insur- 
ance companies in the United States. The total 
of the paid-for business during 1928 represents 
more than one-sixth of all the new life insur- 
ance purchased in that year from all the legal 
reserve companies in the United States. No 
other insurance company has ever approached 
this record and it bettered by nearly $425,000,- 
000 the Metropolitan record for 1927. Every 
department of the company, it was shown ex- 
ceeded it best previous figures in production. 
The president predicted it was neither improb- 
ably nor impossible that by the end of the pres- 
ent year the company’s assets will be three bil- 
lion dollars. Life policies were issued last year 
at the rate of 20,806 for each business day. The 
company’s income for the year was $743,412,385, 
a gain over the previous year of $92,343,796. 
The increase in assets was $306,828,329. Dur- 
ing the year nearly a million and a half dollars 
was paid by the company on claims where the 
duration of the policy was less than three 
months. 

The bonuses and dividends paid by the Metro- 


politan are no less impressive because of their 


amounts than the other figures presented by 
the company. To industrial policyholders 
bonuses paid or credited during 1897-1915 in- 
clusive, over and above any obligations ex- 
pressed or implied in the company’s policies, 
were $49,062,029 and dividends in the thirteen 
years since the company became mutual, plus 
declarations for 1929, were $181,136,875, the 
(Concluded on page 11) 
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SEES CONTINUANCE OF 
PROSPERITY 





Frederick H. Ecker Finds Basic Eco- 
nomic Conditions Sound 





SPECULATION ONLY MENACE 





Vice-President of Metropolitan Life De- 
scribes Company’s Financial Transac- 
tions at Managers’ Meeting 

Frederick H. Ecker, vice-president of the Me- 
tropolitan Life Insurance Company, New York, 
and considered one of the ablest financial author- 
ities of the country, gave a report on the finan- 
cial state of the Metropolitan at the annual 
convention of company managers last Friday. 
And in presenting the amazing figures that had 
directly to do with his own company Mr. Ecker 
embraced the opportunity to predict that the 
remarkable prosperity that has marked the past 
year in the United States will continue, not 
only for another six months, but for the rest 
of the year. He said that in spite of the possi- 
bility of an increase in the discount rate of the 
Federal Reserve Bank and the Bank of Eng- 
land which, of course, would be bound to have 
some effect on business, he believed that the 
present existing prosperous condition in this 
country would continue throughout the year. 
He said that conditions at the beginning of this 
year were better than those of a year ago and 
that the present condition and the prospects 
of the basic industries, such as steel, motors and 
the building trades, were both sound and prom- 
ising. The present over expansion of the stock 
market might, he admitted, become a menace 
and there was the possibility of its leading to a 
disturbance in the existing economic prosperity. 

Mr. Ecker has charge of the investment of 
the tremendous funds of the Metropolitan Life 
and that, during the past year, meant the in- 
vestment of an average of $1,830,000 a day, or 
a total of $560,861,022 for the year. During 
the past year, he reported, the Metropolitan in- 
vested $192,594,989 in city mortgages at an 
average yield of 5.62 per cent; $29,713,077 in 
farm mortgages at an average rate of 5.11 per 
cent yield and $202,190,589 in government, 
municipal, steam railroads, public utilities and 
miscellaneous corporations at an average rate 
of 4.71 per cent. Railroad and utilities securi- 
ties predominated. 

Referring to the company’s total investments 
he showed that they are subdivided as follows: 
City building loans, $1,019,052,552; to yield 
about 5.68 per cent; farm loans, $195,438,346, 
to yield 5.26 per cent; stocks and bonds, $1,- 
107,711,245, to yield 4.91 per cent. Canadian 
investments now total $139,499,888, having been 
increased during 1928 by $15,621,000. 


Mr. Ecker asserted that life insurance has 
not shared to the full extent in the existing pros- 
perity of the country in comparison of the 
total life insurance in force with the total na- 
tional income. The insurance in force, estimated 
at $18,500,000,000,,he said, amounts roughly to 
a single year’s national income to individuals. 








THE SPECTATOR 





Thursday 
























Se 


1906-1928 


The 


Midland Mutual Life Insurance Company 


$100,000,000.900 


PYRAMIDS 


O F 


PROGRES S§S 


ASSETS INSURANCE IN FORCE 
1907, $190,195.40 $1,838,550, 1907 
1913, $1,059,179.33 $13,254,199, 1913 
1919, g3, 901 »>667.17 $32,824, 229, 194 9 
27922, 97, Of tns $52,236,560,,1922 
1925, $11,291,187.54 $74,476,527, 1925 
1928, $16,62 2,268.42 $100, 404, 001, 1928 


FINANCIAL CONDITION DECEMBER 31, 1928 


ASSETS 

ee ore er ee eT ere res er aT $ 63,541.75 
INNIS DCR go sores Geet an wl 6 6.52039: 24 3015 ed Bw 12,244, 927 .30 
EN EE EN CE (ensaae onsen 10,000 .00 
EE 779" *8o esos ees 2 + ies cs 2,185,006 .18 
Premium Notes. 106,049 .69 
Bonds. 2 at SCAR Ek ee SN I eee 1,363,140 .17 
MMI Ss eS ok ilies Mies a won va oe ae oie 7,855 .60 
Cash in Bank.. Sh ace tbied fb: 5 SH 17,657 .20 
RATNER SS oo OP eer is vev en ewe es oon 223,061 .90 
Premiums Unreported and Deferred. jaiaiy alee, eae 318,618 .96 
EE DE anise os oc 51s Daa vais oe: 5.0 4-099: 60< 5608s Scemp 82,409 .67 
Noses, Wigse 656.6 EH S010 wes asian sv sc0e sos G eRe $16,622,268 .42 
eee ne ee Cee ee 2 87,685 .51 

ICE ING aio hie aie 0k o oie 0 s:300s ncaa ve $16,534,582 .91 


SEE OTE CER EEE ELE EE EEE SLO CLE LET 
PU EMEEIEED EEO 5. oo. a'a'd o vinalnie. 6 sie SE Ode 0b Siecle dvd be nent 620,533 .48 
I ste ir dos brn. gh bias phere Acebhpi¥ ai. g ao hae eal tein ae ; 
Es SME 0. sata asa g 5 oa, 0° 09:8 Bide os ole e 4 eis eaters 701,603 .46 
te RE ET ee estes ee ern eee ae 


LIABILITIES 


ee Phage nc Courrier tee 257,312.58 
Pet ANNE © SUMMERS os ose, widhd. ous tin sie s oore levels sate ete ree ie 71,776 .96 
og eS ORT Tee ne 913,428 21 


$16,534,582 .91 


General Agency opportunities in New Jersey, Pennsylvania, Virginia, West Virginia, Michigan, Illinois, Indiana, Iowa and California 


Address The Agency Department 


THE MIDLAND 





MUTUAL LIFE INSURANCE CO. 


COLUMBUS, OHIO 


“Its Performances Exceed Its Promises’”’ 



























AGENTS and Brokers 

who desire a new 
standard of satisfaction for 
their clients will serve their 


own interests best by plac- 
ing their automobile insur- 


ance with the 


AMERICAN AUTOMOBILE 
INSURANCE COMPANY 


L. A. HARRIS, President 
St. Louis 


Issuing a most liberal contract em- 
bodying all forms of automobile 
insurance in one policy 

















Going to Change? Make 
It Your Last Change 


If you go with the Columbus Mutual, you will never 
seek a new connection, for its distinctive system guarantees 
Lowest Net Cost and satisfaction to policyholders and 
This 
Company does not lose policyholders financially able to keep 


maximum compensation and satisfaction to fieldmen. 


their insurance in force nor does it lose producing agents. 


There are no middlemen—General Agents, Branch Man- 
agers, etc. Great savings, thus effected, go to policyholders 
and fieldmen. 


The Columbus Mutual’s Agency appointing privilege 
opens the door to the most profitable endeavor in life insur- 


ance. 


An immediate inquiry will well repay you. 


COLUMBUS MUTUAL LIFE 2 


Columbus, Ohio 
C. W. Brandon, President 
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Haley Fiske Gives Metropolitan Life’s 
Record 
(Concluded from page 9) 

two items totaling $230,198,904. Dividends paid 
to ordinary policyholders during 1928, plus 
declarations for 1929, were $215,180,776, and 
to accident and health policyholders dividends 
paid through 1928, plus declarations for 1929, 
were $3,144,617. 

Mr. Fiske presented some impressive figures 
regarding the daily average of the company’s 
business during 1928: claims paid 1988; life poli- 
cies issued and revived, 20,806; new life insur- 
ance issued, revived and increased, $10,756,374; 
payments to policyholders and addition to re- 
serve, $1,795,435; increase in assets, $1,012,635. 
It is interesting to compare such daily results 
with the company’s record for the full year of 
1888 when its total income was $7,086,218, the 
total number of policies in force at the close 
of the year, 1,636,021, and outstanding life in- 
surance $180,600,919. 

From the mortality standpoint Mr. Fiske said 
that the first quarter of 1928 shared with the 
like period of 1927 the distinction of register- 
ing the lowest mortality rate on record and, in 
fact, a new minimum for the first quarter was 
established. But unusual outbreaks of influenza 
and pneumonia resulted in a higher mortality 
rate than for the previous year, which was the 
lowest ever recorded. For 1928 the rate was 
8.6, per 1000, only 2.4 per cent in excess of that 
for 1927. And this rise was entirely limited 
to the States east of the Rockies. Among in- 
sured persons living in California, Oregon, 
Washington, Utah, Idaho, Montana, and Colo- 
rado and among the Canadian policyholders the 
1928 health record surpassed that of 1927. 


Mr. Fiske, as usual, spoke with great feeling 
regarding the great welfare work being done 
by the Metropolitan, a work in which he has 
always had the deepest personal interest. That 
it has meant the expenditure of a great amount 
of money he admitted, but, should there be any 
criticism because of that, he had figures that 
show beyond the question of a doubt that not 
only has the work accomplished an incalculable 
amount of good for countless men, women and 
children, but it has also been an excellent pay- 
ing proposition for the company in reducing 
sickness and extending the span of life among 
the policyholders. 


During 1928, Mr. Fiske announced, the Me- 
tropolitan will enter France, the Netherlands 
and Algeria and, possibly, Germany, Switzer- 
land and South American countries for the pur- 
pose of extending group insurance and service 
to the widespread foreign connections of do- 
mestic corporations insured by the Metropolitan. 
The company entered Great Britain in 1927, up 
to then having practically confined its opera- 
tions to the United States and Canada. 

But while President Fiske was on his feet for 
hours, giving facts, figures and statistics, he 
interspersed his remarks with many asides that 
dealt but indirectly with such things and this 
fact, perhaps, helps to explain why he is so 
loved by those with whom he comes in contact. 
He spoke strongly against the selection of a 


special week during the year for a great burst 
of speed on the part of the agents. He ad- 
vised the manager not to hold weekly meetings 
with black-board talks at which, he said, the 
agents were frightfully bored, and he urged 
them not to hold an agent up for reproach be- 
fore other agents, “for,” he said, “that’s a hell 
of a way to make a new agent.” He admonished 
the managers both Thursday and Friday morn- 
ing against smoking at the convention. He said 
he knew how they felt, that he himself wanted 
to smoke, but that it was a bad thing to do 
before luncheon. But on Friday afternoon he 
announced that the ban was lifted, those who 
wished to smoke might do so, and, during the 
cheering and the lighting of cigars and cigar- 
ettes which immediately followed, he himself 
lighted up a cigar and seemed to enjoy it thor- 
oughly. He referred to a recently published 
pamphlet by the company relating to obese per- 
sons and expressed indignation at such uncalled 
for criticism. He read a highly complimentary 
letter from President Duffield of the Pruden- 
tial and of that company he said that its 1928 
business was a magnificent record of a mag- 
nificent company. In commenting on another 
recent Metropolitan publication on rabies he re- 
marked that he had not as yet read it, but that 
his wife had and she had told him it was not 
correct so it would probably have to be changed 
since if there was one thing his wife knew all 
about it was dogs. He said that his tendency 
to joke on every subject got him into a lot of 
trouble and resulted in his being misquoted, but 
he could not get along in life without a little 
fun. He outlined the provisions of the com- 
pany’s revised pension plan and when one item 
showed that the managers would be greatly bene- 
fitted by the new provisions and no applause 
was heard he interrupted by demanding “Who 
are you, managers or not,” and added, “Wake 
up.” 

He called the Metropolitan the greatest thing 
in the world and said that some day the Amer- 
ican people and the Canadian people would be 
Metropolitan people and “We are preparing for 
the time when we shall be working not for 
them, as now, but for us.” 

Among the other speakers at the convention 
were: ‘Vice-President Frederick H. Ecker, 
Second Vice-President Francis O. Ayres, Sec- 
ond Vice-President James E. Kavanagh, Sec- 
ond Vice-President Archibald F. C. Fiske, Sec- 
ond Vice-President Ernest H. Wilkes, Third 
Vice-President Henry E. North, Third Vice- 
President James L. Madden, Third Vice-Presi- 
dent F. M. Smith, Secretary W. C. Fletcher. 

Medals were awarded and banners presented 
to leaders in various groups and sections, and a 
25 year service medal was presented to Miss 
Thiel, secretary to Vice-President Ecker. 


Large Agency Writings 

The agency of Allen, Russell & Allen, repre- 
senting the Connecticut Mutual Life at Hart- 
ford, wrote new business, excluding group in- 
surance, in 1928 to the amount of $3,083,846. 
Its writings in the four previous years were 
as follows: 1927, $3,271,630; 1926, $2,602,643; 
1925, $2,891,569; 1924, $2,878,844. 


II 


COPYRIGHT INFRINGE- 
MENTS 





Value of Literary Property Not Re- 
* spected by Editors 


A DEFENSE FOR AUTHORS AND PUB- 
LISHERS 





Co-operation Urged Against Abuse of 
Copyrights 

Theft is neither a new crime nor one that 
is showing much evidence of falling entirely 
into discuss even in these days. The newspapers 
prove that. 

Yet the majority of persons who own some- 
thing of tangible value live in fair assurance 
that their property is reasonably safe, because 
of law and because of law enforcement officials. 
The man who owns a piece of real estate hardly 
expects to go out one day to look over his farm 
or city lot and discover that a part of it has 
been appropriated illegally, without his knowl- 
edge or permission, since last he visited it. 

Then, too, there is the supposition, fairly 
well supported by facts, that a large majority 
of men and women are honest and do not need 
policemen to keep them from stealing. 

In spite of this it is a deplorable truth that 
a certain kind of theft—and one intrinsically 


just as base as any other—is prevalent to-day — 


to a really astonishing extent. Although the 
law provides sufficient facilities, the thieves are 
seldom called to account and punished, which, 
quite likely, has not a little to do with the 
wide extent of this particular form of knavery, 
A recognized value of the punishment of a crim- 
inal is that it discourages the repetition of the 
crime by others. 

We are referring to the abuse of copyrights 
by unscrupulous or, in some cases, by merely 
thoughtless editors who, as some one has well 
expressed it, write with their scissors. In do- 
ing so they deliberately steal the work of others 
and deprive the owners of the profits and, un- 
questionably, in some instances, even of their 
livelihood. 

We are convinced that the publications of THE 
SpecTATOR which for over sixty years have 
enjoyed the high regard of the insurance world, 
are too well known to demand enumeration 
here for the purpose of emphasizing the ques- 
tion at issue. The weekly insurance paper, the 
Year Books, the Handy Guide and the nume- 
rous other publications that for years have been 
familiar to insurance men the country over and 
are recognized and appreciated in foreign coun- 
tries as well, represent the ability and labor 
of many trained experts, the investment of large 
capital and the laborious and expensive collec- 
tion of a tremendous amount of first-hand in- 
formation—not to mention the actual worth of 
physical properties. 

One would hardly accuse the editor of an- 
other publication who might come into the of- 
fice of THe Specrator, of leaving later with 
the contents of the till in his pocket or a few 
adding machines or typewriters under his arm, 

(Concluded on page 42) 
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Pan-American Life Insurance Company 
New Orleans, U. S. A. 


CRAWFORD H. ELLIS 


DR. E. G. SIMMONS 
Vice-President and General Manager 


FINANCIAL STATEMENT, DECEMBER 31, 1928 


President 
ASSETS 
MERI sie cnieke ore ansisis cee 0s $ 405,932.48 
First Mortgage Loans on Real Estate........ 12,928,072 .71 
OR OER ee beeen ae Bo ee eed 3,222,037 .30 
Pier TOON ONE LACNS «656. 2ie'6 sie cies es oes be 3,678,644 .82 
aoe ee ee ee 577,704.70 
Cash in Office.and Banks: ........ 00000000000 462,833 .79 
a IN oo 5s nein ucaieinie wine's bese <a 337,500 .86 
Net Uncollected and Deferred Premiums..... 719,378 .05 


Due from Other Companies for Death Claims 
on Reinsured Policies...............se00- 18,416 .00 
Miscellaneous Assets..........seccceseeeees 182,375.71 





$22,532,896 .42 


ee OS nc eds ele dean eas 
Insurance Outstanding (Paid for Basis) 
Total Admitted Assets................ 
IIE, 3, oss k sees shimnenaens 


LIABILITIES 

MCCA TCOSCE VE ois 5's ale Aopslas «hs Soe eS ears $19,746,966 .04 
Death Claims Due and Unpaid.............. None 
Death Claims Reported; Proofs Not Received 152,343 .09 
RROSCEU GION, TARCS 6. cobb co cleid cola emcees 75,614.59 
Bills, Accounts, Medical and Inspection Fees 

POURS ATI FCOPMOG oon. so. sre. oo Se sw dielk s/e'etoareears 11,207 .88 
PRIISPCTISC TACOUMIES oa oie. 5.5010} vuasorsns 60-0, 0/0.5 01005 6,233 .56 
Premiums Paid in Advance................. 7,734 .44 
Interest Paid in Advance.................0.. 90,166.88 
Reinsurance Companies’ Reserve Account... . 56,501 .16 
Miscellaneous Liabilities.................... 277,247.11 
Surplus Apportioned for Contingencies....... 4,766 .08 
Surplus for Protection of Policyholders over all 

WARIO os. occ Ss ares SSS AS a ee eee 2,104,115 .59 





$22,532,896 .42 


PO Pe ee $ 1,000,000 .00 
ke Baits alisitla poll tie oclase tates 174,182,033 .00 
dis Sinker beak don aos ie OE ee 22,532,896 .42 
re rT ee ee 19,746,966 .04 


Assets in Excess of Liabilities for Protection of Policyholders.. 2,104,115.59 
Total Paid to Policyholders and Beneficiaries since organization 15,384,874.08 

















1923 


CONVENTION YEAR 
BOOK 


NOW READY FOR DISTRIBUTION 


An invaluable book to all Life Insurance Sales- 
men, Managers, General Agents and Field Men. 


The Convention Year Book contains the best of the 
sales talks and addresses of leaders in the business given by 
them at national and local insurance meetings, conventions 
and sales congresses during the year 1928. This book pre- 
serves in permanent form the best thought of the business 
on life insurance and life insurance salesmanship. 


Among those who help to make this book valuable are: 
Prof. S. S. Huebner, M. A. Linton, Martin L. Davey, 
Stephen S. Wise, Frank Pennell, Joseph G. Keon, Hugh D. 
Hart, R. E. Spaulding, Milton A. Woodward, Claris Adams 
and a score of others equally prominent. 

Many an agent has paid much and traveled many miles 
to hear a few of these talks. Here you have the best from 
all over the country and indexed for ready reference for 
only $3.00 a copy, plus postage. 


Send Your Order to 


THE INSURANCE FIELD CO. 
P. O. Box 617 


Louisville, Ky. 











The Franklin Life Insurance Company 
Springfield, Illinois 








JANUARY, 1929 


ASSETS LIABILITIES 


$26,393,704.26 ‘Total Liabilities to 
Policyholders and 

Others Yeareiettes $25,118,260.05 

Capital and Surplus 1,275,444.21 


$26,393,704.26 $26,393,704.26 


Paid to Policyholders 
and Beneficiaries 
Since Organization $33,101,347.21 


Legal Reserve $24,427,494.00 


INSURANCE IN FORCE 


1919. ..$ 70,586,248.00 
1921... 120,754,072.00 
1923... 135,155,185.00 
1925... 160,393,550.00 
1927... 191,560,326.00 
1929... 212,229,175.00 


Trebled in size in ten years! 

Good line of policies! 

Good open Territory! 
Grow up with this Company! 
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Smooth Sailing for Section 97 
(Concluded from page 3) 


It is not necessary to review the conferences 
prior to the middle of last November. The 
exchange of correspondence between your com- 
mittee and the department has already been 
made public. 

These conferences resulted in a clearer under- 
standing of the proposed law and the re-draft- 
ing of minor provisions which, undoubtedly, im- 
prove it to the advantage of the business as a 
whole. 

In spite of ironing out of minor differences, 
there was left a serious disagreement between 
your committee and the Department and the 
committee of actuaries, as to the general effect 
of the proposed legislation on agency organiza- 
tion. 

Your committee does ont believe that the 
proposed law will result in furnishing cheaper 
life insurance to the public as a whole, and 
it does fear that it might introduce different 
competitive standards that might adversely 
affect the business. 

Shortly after Mr. Conway assumed the duties 
of superintendent, he held a hearing on Janu- 
ary 14, at which company officials, the actuarial 
committee, and your committee were invited. 
This meeting was largely attended. Following 
Mr. Linton’s statement, as chairman of the 
actuarial committee, of the objects sought to 
be accomplished by the law, there was a very 
full discussion by those present. The superin- 
tendent called the roll of companies licensed 
to do business in the State, most of whom were 
represented. A very large majority of the 
companies voted as favoring the adoption of 
the proposed law. A minority of the companies 
were indifferent to the proposed law. One 
company advised further consideration. 

Your committee were fearful that the com- 
panies’ approval represented a study of the 
theoretical aspect of the law, and that the law 
had not been studied by the agency departments 
as to its probable practical effect on field or- 
ganization. 

This phase of the question was again discussed 
at an all-day meeting on January 21, between 
the superintendent and Messrs. Hipp and Had- 
ley of the insurance department, members of the 
actuarial committee, and your committee. 

At our suggestion, the superintendent held 
a further meeting of the two committees last 
Friday, January 24, to which he invited agency 
directors of several of the companies. The 
whole problem was again discussed. The com- 
pany who suggested a postponement for further 
study, at the public hearing, stated that on 
further consideration of the proposed law they 
withdrew their suggestion for delay. Briefly, 
the situation summed up is as follows: 

The proposed law, as a measure of expense 
limitations, better expresses the modern condi- 
tions of our business than does the law of 
twenty-odd years ago, with its various amend- 
ments. While there may be a difference in 
opinion over some of the provisions, they are 
only minor differences. The objections raised 
by your committee were not directed to any 
specific portions of the law which could be 
changed, but rather to.the general effect pro- 
duced on business by the substitution of the 
new standard. The insurance department, the 
company actuaries, and the company agency di- 
rectors, did not share your committee’s opinion 
as to the probable effect. On the contrary, 
they were of the opinion that if it affected 
agency organization at all, its tendency would 
be to better it. 

Under the circumstances, it is but logical for 
the Department to.advise us that the proposed 
law will be introduced into the legislature at 
this session, and it, therefore devolves upon 
your committee to decide what action it should 
recommend to the State Association. 

If the bill is introduced with the approval 


of the department and the approval of the com- 
panies, it will, undoubtedly, be passed by the 
legislature unless the State Association deems 
it advisable to appear at public hearings before 
the committee of the legislature, and to oppose 
the law. This probably would mean a legisla- 
tive fight, involving time with its interruption 
of business, producing an adverse and disturb- 
ing effect upon the minds of the agency forces 
and the insuring public. In your committee’s 
opinion, this would be an unwise responsibility 
for the State Association to assume. While 
the State Underwriters Association is entitled 
to be heard on any proposed changes in the law, 
nevertheless, the State underwriters have not 
the right to impose their will on the companies 
or the department, any more than have the de- 
partmént or the companies the right to coerce 
the underwriters. We believe that we are all 
seeking that which is for the best interests of 
the business. If a difference of opinion exists, 
it seems but reasonable that the view of the 
majority should be adopted, and in this instance, 
three of the four groups most directly concerned 
by the proposed law favor it, while only one 
opposes it. 

We believe that the State Association should, 
therefore, having put itself on record as to its 
opinion, accept the view of the majority; and 
give the new law a fair trial with the assur- 
ance and the knowledge that if it does not work, 
we will have the same majority who are now in 
favor of it, solidly with us to work out such 
— as the future demonstrates to be desir- 
able. 

Your committee recommends the adoption of 
the following resolution: Resolved, That the 
New York State Life Underwriters Association 
withdraw its opposition to the proposed changes 
in Section 97 and the Correlated Sections of the 
Insurance Law of the State of New York as 


proposed by the Insurance Department, and be 
it further 

Resolved, That a copy of this resolution be 
sent to the honorable, the Superintendent of 
Insurance of the State of New York and to 
the presidents of all life insurance companies 
admitted to do business in the State of New 
York. 


Substantial Progress of Midland Mutual 
Life 

During 1928 the Midland Mutual Life Insur- 
ance Company, of Columbus, O., for the first 
time crossed the $100,000,000 mark in point of 
insurance in force, the amount outstanding on 
December 31, 1928, having been $100,404,001. 
During the year the company also added ma- 
terially to its financial strength, having in- 
creased its assets nearly $2,000,000, and added 
$112,000 to its susplus as to policyholders. The 
company now reports admitted assets of $16,- 
534,583. Its policy reserves amount to $13,- 
816,123, and after providing for all other liabili- 
ties, including $701,603 of dividends for policy- 
holders and policyholders’ funds amounting to 
$620,533, the company is able to show a sur- 
plus to policyholders of $913,428. In the last 
three years it has increased its assets by more 
than $5,000,000, and added $26,000,000 to its in- 
surance outstanding. This is the company of 
which it is said, “Its performances exceed its 
promises.” The company has general agency 
openings for capable men in New Jersey, Penn- 
sylvania, West Virginia, Michigan, Illinois, In- 
diana, Iowa, California and Virginia. 





SUPPLEMENT TO EARLY REPORTS OF LIFE INSURANCE COMPANIES 


The following figures from the statements of life insurance companies, covering the 
year 1928, have been compiled from returns made direct to THE SPECTATOR. 


Total 
Admitted Surplus 
Assets Jan. to Policy- 


Name and Location of Company i, rey holders 
Acacia Mutual, Washington, D.C....... e28,000,000 =«........... 
Alamo Life, San Antonio, Texas......... 375,962 117,500 
American Nat'l, Galveston, Tex.......6. 9 eeseeess se eeneees 
American Provident, Houston, Texas..... 256,216 205,879 
Bankers National, Denver, Colo......... 831,369 170,151 


Business Men’s Assur., Kansas City, Mo.. _........ 
California State, Sacramento, Cal .-- 15,085,974 ah ‘ 
Continental Life, Toronto, Can ae 6,217,162 ae ee 





Excelsior Life, Toronto, Can... .-- 14,797,720 

Farmers Union Mutual, Des Moines, Ia. . 633,685 60,92 
Franklin Life, Springfield, Ill............ 26,393,704 1,275,444 
Great Northern, Chicago.............+- 4,780,806 440,630 
Great Western, Des Moines, Ia.......... 1,248,653 375,000 
Jefferson Standard, Greensboro, N.C.... 44,873,543 3,200,000 
Lincoln Liberty, Lincoln, Neb........... 1,919,834 252,394 
London Life, London, Can.............- SO8I7 7g Sih 
Michigan Life, Detroit, Mich............ 612,917 585,195 
Ministers Mutual, Boston, Mass......... 639,641 50,095 
Monarch Life, Winnipeg, Man.........- SOMME bias sce 
Mutual Benefit, Newark, N. J........... 517,076,299 121,608,025 
New World, Spokane, Wash............- 8,625,318 1,864,021 


9,112,961 2,077,904 
8,706,193 777,614 
145,983,166 ........ 


North American Reass., New York. 
Oregon Life, Portland, Oregon.... 
Pacific Mutual, Los Angels, Cal.. 








Pan-American, New Orleans, La...... 11) 29;520,145 1,989,097 
Vhisenie: Mattel: 6..ciccccccccccssceces yoke i Beer 
Prairi2 Life, Gmaha, Neb.............++ 1,093,121 163,689 
Seranton Life, Scranton, Pa............- 9,323,297 691,553 
Shenandoah Life, Roanoke, Va.......... 4,815,865 950,139 
Southern Aid Soc., Richmond, Va........ 987,022 481,188 
United Life & Acc., Concord, N. H...... 6,307,724 890,021 
Western Empire, Winnipeg, Man........ F's eee 
Western & ation, Cincinnati, Ohio.... 90,701,074 9,824,625 
Wisconsin Life, Madison, Wis........--- 2,597,897 207,958 


Total New Total Increase 
Total Disburse- Paid-for Insurance Over Jan. 
_S — Insurance in a 1, 1928 
e10,000,000  ~=««w......... €56,000,000 300,000,000 36,000,000 


252,826 253,266 4,803,444 9,847,961 2,546,133 
35,500 249,500 6,000 
cavigdea® | ttgeede 294,800,303 546,645,788 79,944,821 
88,756 147,797 1,933,242 964,242 ,246, 
578,988 441,276 9,204,654 15,340,815 5,047,498 


er 36,306,886 65,014,044 16,559,714 
etwdeas  _wwaa veda t Satena aie 100,692,920 26,336,130 
aseucaee, . nadeiane £9,861,594 36,416,504 3,637,844 
Cer. COIR I rctisdeces  Viseccenas 

407,762 212,366 2,494,500 10,367,610 1,818,860 


7,223,769 4,850,144 433,067,619 206,878,419 7,701,141 

3,537,953 5,350,756 3,173,217 

2,718,657 2,444,497 ee eee rr ree 
1,224,583 1,061,856 4,930,750 11,659,253 3,375,515 

13,210,237 9,026,721 69,004,900 349,106,141 27,202,312 


c15,9600 4,300 
707,032 361,245 4,831,851 18,184,108 2,044,174 


dusthvadiies | iaeeeoues £104,889,728 352,042,076 53,302,909 
525,969 478,697 2,461,089 2,450,58 589 
135,451 109,924 349,150 2,717,610 

BOURNE. kivccncd  hbdecnas 57,542,267 5 

107,668,798 75,820,142 232,845,467 2,325,527,937 117,207,814 


2,048,396 1,326,438 7,530,401 46,796,249 2,912,536 
3,522,145 1,538,282 52,527,000 159,457,000 33,306,500 
2,275,105 1,344,266 7,362,897 _ 50,748,129 3,017, 


1133, 963 
6,579,156 4,580,499 32,073,628 170,640,633 10,043,0 
3,541,400 —53,050 
53 


30,947,381 ........ 80,125,924 544,790,819 37,662, 
298,910 224,308 2,414,222 8,730,979 373,900 


2,011,930 1,681,120 7,562,529 42,245,380 2,071,044 
1,820,986 1,820,874 14,404,317 60,274,700 3,767,515 
00 11,999,300 1,961,650 


835,164 887,415 62,288,527 67,958,300 u 


2,154,130 1,391,712 10,411,983 454,896,420 3,206,274 
e7, c76,000 7 

eanaceten scndacaan $2,348,867 10,508,908 1,232,7: 

29,564,817 17,933,068 _ 39,837,581 221,063,077 1 1 

b143,954,796 481,751,827 1 

789,503 424,874 3,597,855 20,577,905 2,268, 


Ordinary. b Industrial. cGroup. d Includes $75,000 borrowed money repaid. e¢ Approximately. f New insurance issued. g New 
ianmmene issued ad revived. A Includes health and accident. iSpecial funds. u Unavalable. 
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[—_ ‘INDIANAPOLIS, INDIANA 
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20 CENTS A DAY BUYS $3509% LIFE INSURANCE 
N. & B. FLORIDA OKLAHOMA 
R. F. Valentine, Manager a 
2152 Boulevard Place, nici J. Virgil Hoover, Manager, 
Jacksonville, Fla. ten 
e 1 
S. W. FLORIDA Good Openings for General ; 
Wm. E. Hand, Manager, , 
114 West Mag olia St. 
114 West Magnolia St. Agents in Maryland, New Jersey, igioimaenie 
SOUTHERN INDIANA Delaware, and Southeast 2. ieee, 
F. E. Kirk, ee ee a 4 
218 Liberty Bank Bldg., Virginia Drew, Miss. 


i caer FOR OTHER TERRITORY WRITE OR WIRE ALABAMA 
520 E. Jefferson St., D. E. Cook, 
Springfield, Illinois. Andalusia, Alabama. 
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“The Progressive Company” 

A handsome brochure has been issued by the 
Missouri State Life Insurance Company of St. 
Louis, under the title “The Progressive Com- 
pany.” It contains an excellent portrait of 
President Hillsman Taylor, and a picture of 
the company’s home office building. The text 
tells how the Missouri State Life, styled “The 
Progressive Company,” has grown through the 
years since its organization in 1892, and partic- 
ularly since its present name was adopted in 
1902. In the sixteen-year period between 1912 
and 1928 the volume of insurance in force in- 
creased from $70,000,000 to more than $800,- 
000,000, its assets likewise expanding from $8,- 
000,000 to nearly $90,000,000. The taking over 
of the business of the International Life in 
August, 1928, increased the insurance outstand- 
ing to more than $1,000,000,000. The company 
has been a pioneer in improved underwriting 
methods. The pamphlet describes some of its 
special policy features, one in particular being 
the changing of non-participating policies to 
participating on the expiration of the twentieth 
policy year. The company allows 5 per cent 
interest on trust funds, has automatic premium 
loan provisions, guarantees the entire face value 
of the policy will be payable in event of the in- 
sured’s death before payment of the loan, has 
an extensive group department, issues excellent 
accident and health policies, has a salaried sav- 
ings plan, and does business in 39 States and 
in the District of Columbia and Hawaii through 
a branch office system. The brochure sets forth 
in an interesting manner the instructive work 
carried on by “the progressive company.” 


Sun Life Insurance Company of America 

As of December 31, 1928, the Sun Life In- 
surance Company of America, Baltimore, shows 
admitted assets aggregating $8,043,413, and a 
capital and surplus of $1,700,000. It has a legal 
policy reserve of $6,194,794 and reserves for 
liabilities and contingencies. The company re- 
ports a larger proportion of assets to liabilities 
than any other long-establshed life insurance 
company. The company states that it is the 
only one in the history of American life insur- 
ance to pay voluntary dividends on non-partici- 
pating, low premium ordinary policies. It has 
progressed steadily for 39 years and now has 
over 359,000 policyholders. Its insurance in 
force December 31, 1928, was $90,059,419, or 
nearly double the amount outstanding five years 
previous. Receipts in 1928, $2,690,142, are more 
than twenty-one times the receipts in 1908. The 
assets gained and the insurance in force is 
over thirty-seven times that in force at the end 
of 1908. Among the company’s assets are $3,- 
430,641 of first mortgage loans; real estate 
valued at $393,756; bonds and stocks worth $3,- 
796,380; cash, $144,572; collateral and policy 
loans, $102,112; accrued interest, $79,380, and 
uncollected premiums, $96,572. The legal re- 
Serve, capital and surplus for protection of pol- 
icyholders amount to $7,894,794. The Sun Life 
certainly makes an excellent showing. It has 
been very active over a considerable territory 
and its report fully reflects this. 


TO CHANGE FROM ASSESSMENT FORM 
National Life Association Reorganizing 
Des Moines, Iowa, February 3.—After oper- 

ating as an assessment company for 30 years, it 

is announced that the National Life Association 
will henceforth be conducted as a mutual, old 

line legal reserve company. Judge James P. 

Hewitt, the president, states that the change 

has been approved by Ray Yenter, State Insur- 

ance Commissioner. 

The board of directors took the necessary 
action at a meeting January 29, and the plan 
was ratified at a subsequent meeting of the 
policyholders. 

The name of the company will be changed 
to the National Life Company. Officials will 
remain the same. 


Continental Life Has Good Year 

The Continental Life Insurance Company of 
St. Louis, Mo., closed the year 1928 with $14,- 
332,411 of assets, a policy reserve of $12,758,- 
382, a contingency reserve of $50,000 and a pol- 
icyholders’ surplus of $1,225,907. The surplus 
mentioned included policy dividends of $247,668 ; 
capital stock, $500,000; and unassigned surplus, 
$478,239. Increases were made, in round fig- 
ures, as follows: In assets, $1,236,000; in sur- 
plus to policyholders, $522,000, and in life in- 
surance in force, $3,600,000. The company now 
has life insurance in force to the amount of 
$97,132,553, the outstanding insurance having 
more than doubled in the last five years. The 
company writes life, disability, accident and 
group insurance. 





Insurance 
J.ROY{[KRUSE - - - 


CALIFORNIA STATE LIFE 


Home Office, Sacramento 
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ASSETS 
Real Estate (Home Office ~™ 4°” 
Bi Ge icc Ais es ee ase $1,544,922 .75 
All Other Real Estate... . 328,290.72 
First Mortgage Loans.... 5,724,233 .04 
Collateral Loans........ 900,100 .00 


Policyholders’ Obligations 3,541,627 .04 
Cash on Hand & in Banks 605,433 .37 
je ee he Pn neo 1,462,146 .09 


Interest Due and Accrued 167,534 .98 
Premiums in Course of 

CONCERN > bate cides cas 576,443 .69 

All Other Assets......... 367,645 .74 

Gross Assets... .. . $15,218,377 .42 

Less Assets Not Admitted 132,402 .70 


Total Admitted Assets... $15,085,974 .72 


__ Seventeenth Year—The Year of Greatest Progress 


Total Insurance in Force December 31, 1928 $100,692,920 


Net Increase 1928 (35.4 per cent)........... 26,336,130 
Admitted Assets December 31, 1928........ 15,085,974 
Gain in Admitted Assets 1928 (32 per cent). 3,664,731 
Percentage Business Renewed 1928......... 90.06% 
Income on Investments................... 6% 
Paid Policyholders and Beneficiaries, 1928.. $936,066.81 


Total Paid Policyholders and Beneficiaries 
since organization of the Company...... $6,314,831.05 


BALANCE SHEET DECEMBER 31, 1928 


Splendid opportunities open for men of character who want to build for their fa- 
ture. Liberal direct Home Office contracts—with a company in an expanding mood. 


LIABILITIES 

Net Reserve.........0.-- $13,517,604 .97 
Deferred Payments...... 174,146 .16 
Claims Reported........ 53,543 .85 
Premiums and _ Interest 

Paid in Advance and 

Accounts Accrued..... 117,004.99 
Taxes on Business of 1928 71,483 .44 
Reserve for Depreciation 

of Home Office Building 

and for Fluctuation in 

Value of Securities..... 129,067 .54 
All Other Liabilities. .... 122,911 .36 
Capital Stock.$500,000 .00 
Unassigned 

Funds..... 400,212.41 
Policyholders’ Surplus... . 900,212.41 
ERMINE a kc cco war «eaters $15,085,974 .72 
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A Year of Achievement for 


CONTINENTAL LIFE 
INSURANCE COMPANY 


ST. LOUIS, MO. 


Condensed Financial Statement, December 31, 1928 











ASSETS LIABILITIES 
First Mortgage Loans (City and Farm)...............0.2005 $ 6,982,261 .61 Be ORE rr8 Nit NNN aa ss fare as ivi pk. o #6 5 assholes Geel area wu $12,758,381 .93 
eee en ae error re 196,209 .00 Reserves for Taxes payable 1020..........0cccccccsevsessecs 142,932 .46 
ros oednare aug erat va 10S ia Ais 6 so. W a! 1810'S web olbrelerw 2,830,095 .26 Premiums and Interest Paid in advance.............eeeee08 91,498 .78 
ES RETIRE TE EARS OH ae eR ye 1,001,273 .88 Contingency Reserve for Investments.............ceeeeeeee 50,000 00 
oe ee Re ee ere 1,634,441 .82 PUES AON oo ora Seas 6. As 0's, 6:06 sibs alain cpp ae 63,689 .66 
Cash in Banks and Other Assets............. sp SaeGevawes 1,027,784 .08 Apportioned for— sal 
Accrued Interest on Investments...............00eeeeecees 225,548 .19 Ce a Oe ee ee ee $247,668 .37 
Net Premiums Deferred and in Course of Collection......... 434,796.71 A MEN 05 caus ci buain G'k's v's Re nia s,s 500,000 .00 
8: A re 478,239 .35 
Surplus for additional Protection of Policyholders........... & 1,225,907 .72 
a 
2 TREE ee LS eS Se Pe ee ey $14,332,410 .55 PUMPS rw ay scin's Fin te Ratere ciutkre = 4 Kooi wia:e' siege aud Dome crate eee [$14,332,410.5 
RECORD OF PROGRESS 
Year Admitted Assets Total Income Life Insurance in Force 
1918 $ 2,379,691 .01 $ 850,385.26 $20,080,796 .00 
1923 6,298,533 .06 2,550,459 .05 48,183,531 .00 
1928 14,332,410 .55 5,426,748 .88 97,132,553 .00 


Life Insurance in Force $97,132,553.00 
LIFE—DISABILITY—ACCIDENT—GROUP 


Agency Openings in 36 States 





























You can’t fix a watch GLOBE LIFE INSURANCE 
|| COMPANY OF ILLINOIS 





with a monkey wrench, nor 


a steam shovel with a tack | 431 S. Dearborn St., Chicago 
hammer. | 

POSE BARRY DIETZ WM. J. ALEXANDER 

Agents’ problems are in- i President Secretary 


tensely individual. : 


Iron clad general rules— Successor to 


generally fail. 


GLOBE MUTUAL LIFE 
Pennsylvania Surety INSURANCE CO. 


Cor p oration | Incorporated 1895 
PITTSBURGH, PENNSYLVANIA 




















| 
Joseph W. Ward, President | | T. F. BARRY, FOUNDER 
| 
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Pan-American Life’s Large Gains 

An inspection of the financial statement of 
the Pan-American Life Insurance Company, of 
New Orleans, as of December 31, 1928, shows 
that the past year was a prosperous one for 
that sound company. Its assets increased about 
$2,200,000, now aggregating $22,532,896; its le- 
gal reserve increased $2,000,000 to the sum of 
$19,746,966; and its surplus for protection of 
policyholders grew to the extent of $112,000, 
now amounting to $2,104,116, including $1,000,- 
000 capital. The company’s outstanding in- 
‘surance increased $10,000,000 and the year’s pay- 
ments to policyholders and beneficiaries brought 
the total of such payments since its organiza- 
tion up to $15,384,874. As usual, the company 
reports no death claims due and unpaid. Among 
the company’s resources are noted first mort- 
gage loans to the amount of $12,928,073; bonds 
valued at $3,222,037; policy loans and liens ag- 
gregating $3,678,645; real estate appraised at 
$405,932; premium notes, $577,705; cash, $462,- 
834; accrued interest, $337,501; uncollected 
premiums, $719,378, and other smaller items. 
The principal officers of this substantial and 
progressive company are Crawford H. Ellis, 
president, and Dr. E. G. Simmons, vice-presi- 
‘dent and general manager. 


Diversified Investments of California State 
Life 

The resources of the California State Life 
Insurance Company, of Sacramento, now 
amounting to $15,085,975, are of a well diversi- 
fied character. The company owns its home 
office building, which is valued at $1,544,923, 
and other real estate appraised at $328,291. It 
holds first mortgages to the amount of $5,724,- 
233; has collateral loans outstanding to the 
amount of $900,100, and holds policyholders’ ob- 
ligations amounting to $3,541,627. On Decem- 
ber 31 last it had cash on hand and in banks 
amounting to $605,433; owned bonds valued at 
$1,462,146, and had premiums in course of col- 
lection aggregating $576,444.. It also had $167,- 
535 of interest due and accrued, and other minor 
items. After caring for its policy reserve of 
$13,517,605, a depreciation and fluctuation re- 
serve of $129,068, and all other liabilities, it 
shows a surplus to policyholders of $900,212, 
including $500,000 capital. The California 
State Life, of which J. Roy Kruse is president, 
has excellent openings for men of character. 


Northwestern National Life Shows 
Expansion 

among the gains made by the Northwestern 
National Life, of Minneapolis, in 1928, were 
an increase of over $7,000,000 in new paid-for 
business, an increase of 12 per cent in the 
amount of insurance in force, and a gain of 
23 per cent in new premium income. The total 
new paid-for business last year was $64,119,449, 
and at the end of 1928 the company had insur- 
ance outstanding amounting to $288,168,909. Its 
premium income on new business was $1,479,- 
639, and its total income for the first time ex- 
ceeded $10,000,000, having been $10,008,013, an 





OPPORTUNITY FOR 
DISTRICT MANAGER 


who knows how to hire men who can 
sell disability policies (non-cancellable 
policies featured) for a progressive 
Company. Contracts top-notch in 
every detail. 

Direct connections and proper assis- 
tance to right man. 

Territory obtainable in portions of 
Michigan, Indiana, Illinois, Pennsyl- 
vania, Missouri and California. 


It will pay you to write 


INCOME GUARANTY COMPANY 


Income Building 


SOUTH BEND, INDIANA 
Stock Company, Authorized Capital, $1,000,000 








increase of $1,191,379. The income from invest- 
ments, $1,614,298, was well in excess of the 
death and disability claims of the year. The 
profits paid policyholders amounted to $1,257,- 
230, the total payments to the policyholders and 
beneficiaries having been $3,628,129, this bring- 
ing the total payments to policyholders and 
beneficiaries since organization up to the sum 
of $39,565,365. President O. J. Arnold is en- 
titled to congratulation upon the excellent pro- 
gress made by the company last year. 





FRIENDS EVERYWHERE 


Long established and consistently pro- 
gressive, providing perfect protection 
at a net cost which is notably low, 
and rendering prompt and efficient 
service, the Massachusetts Mutual 
stands out as an ideal company to 
represent. Many years of square deal- 
ing are back of every one of our 
agents. They find enthusiastic friends 
of the Company everywhere. 


Massachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 
Organized 185i 


More Than a Billion and a Half 








of Insurance in Force 




















rights. 


Scranton - Pittsburgh, Pa 


General Agency of a Pennsylvania Company 


| 
| Territory unsurpassed and large enough for 
| an unlimited production. 

Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 




















THE LONTCOLN NATIONAL LIFE INSURANCE COMPANY 





OF INSURANCE ON 


FORCE. 
ON 


JANUARY 11,1929 


OF FT.WAYNE, IND. 
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“The Continental Commands Confidence” 





For a change here is a chance 
to prescribe for the doctor. In 
your town there are many 
physicians, surgeons and den- 
tists who make up a select list 
of prospects for the Physicians 
and Surgeons instrument 
floater. 





No better insurance protec- 
tion can be found because this 
policy was specially prepared to 
cover the surgical and scientific 
apparatus used by the medical 
and dental professions. 


Here is a chance to put that 
New Year’s Resolution to in- 
crease your premium income 
during 1929, into operation. 


Detailed information and 
forms can be secured by writ- 
ing to the Inland Marine De- 
partment. 


Che CONTINENTAL 


INSURANCE COMPANY 
EIGHTY AUAIDEN LANE, NEW YORK, N.Y 


CASH CAPITAL:FIFTEEN MILLION DOLLARS 


NEW YORK CHICAGO MONTREAL DALLAS SAN FRANCISCO 
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FIRE INSURANCE 





SAN FRANCISCO PREMIUMS 


Decrease of Over $176,000 Shown in 
Report 








$6,044,270 WRITTEN IN 1928 





Home of New York Is Leading Company 

With Liverpool and London and Globe 

Second 

San Francisco, Cauir., February 1.—Fire 
premiums collected in San Francisco for the 
year 1928 totalled $6,044,270, according to the 
assessment report of the Underwriters Fire 
Patrol just published. These figures show a 
decrease of $176,196, as compared to 1927, and 
a decrease of $535,332, compared with the year 
1926. 

In 1927 the figures were $6,220,466, and in 
1926 the total was $6,579,602. A total of 270 
companies reported to the patrol for 1928, as 
compared with 255 for 1927 and 244 for 1926. 

The comparative statement of the amount of 
premiums collected in the six-month periods of 
the three years shows the following: 

Jan. 1 to June 30 July 1 to Dec. 31 


BIRO escecucesevesivee 3,446,081 3,133,600 
| eee er 3,287,709 2,932,757 
DRGUs s csievwercsseven 3,180,931 2,863,339 


The Home Insurance Company of New York 
leads all the companies in premium income from 
San Francisco in 1928, as it did in 1927. The 
Liverpool and London and Globe again holds 
second position, and the AZtna (Fire), Fire- 
man’s Fund, and the United States, maintain 
their respective positions. The Hartford Fire 
moved into ninth position. 


World Fire and Marine Examination 

The report of the regular quadrennial exami- 
nation by the Connecticut Insurance Department 
as released today by Insurance Commissioner 
Howard P. Dunham indicates that the World 
Fire and Marine Insurance Company of Hart- 
ford is in a sound financial condition. The ex- 
amination was made as of December 31, 1927, 
and covers the transactions of the company dur- 
ing the preceding four years. 

The World Fire and Marine Insurance Com- 
pany commenced business on January 2, 1924, 
with a paid-up capital of $1,000,000, consisting 
of 40,000 shares of a par- value of $25 each. 
The original surplus paid in was $1,000,000. Its 
entire capital stock is owned by the Mayflower 
Securities Company, a holding company orgari- 
ized and owned by the A©tna Insurance Com- 
pany. 

The report contains an underwriting and in- 
vestment exhibit covering the period from Jan- 
uary 2, 1924, the date on which the company 
began business, down to December 31, 1927. 
This shows an underwriting loss of $1,181,- 
320.75 and an investment gain of $748,133.31. 
The surplus as of December 31, 1927, was $566,- 
812.56. 


AGENTS SET DATE 
Mid-Year Conference in Birmingham 
March 12, 13 and 14 
The annual mid-year conference meeting of 
the National Association of Insurance Agents 
will be held in Birmingham, March 13 and 14. 
The executive committee will meet March 12, 
and the get-to-gether dinner will be held that 
evening. The Tutwiler Hotel will be headquar- 
ters. 


Opposition to Pennsylvania Rating Law 
Now Disappearing 

PHILADELPHIA, PENNA., Feb. 4.—The opposi- 
tion to Insurance Commissioner Taggart’s pro- 
posed plan to have the Legislature enact a bill 
combining the four present rating bureaus into 
one central bureau modeled after the New York 
law which was very strong when the suggestion 
was first voiced, now seems to have turned in 
favor of the proposed measure. 

Company officials who several weeks ago 
were opposing the move are now heartily for it. 
They believe that it is something that is needed 
and that no one should have to go to four sep- 
arate boards when one board could very well 
do the work. The four boards that would be 
amalgamated in the proposed bill are the Phil- 
adelphia. Fire Underwriters Association, the 
Middle Department, the Allegheny County 
Board, and the Philadelphia-Suburban Under- 
writers. 


H. J. Werder Joins Public Fire 

H. J. Werder has joined the Public Fire In- 
surance Company, Newark, and has taken over 
the work of that company’s loss department. 
Mr. Werder has been connected with the Amer- 
ican Foreign Insurance Association for several 
years and is thoroughly familiar with the duties 
which he now undertakes. He is widely known 
as a translator and linguist, having translated 
many insurance articles and other material from 
German, French, Spanish, Italian, Dutch, Dan- 
ish and Norwegian sources into German and 
English. 


Chicago Board Plan Under Fire 
(Conciuded from page 3) 

In the meantime the General Fire of Seattle 
and the First National Fire, affiliated with it, 
have proposed to write the class two business 
of Cook County on a basis of 20 and 30 per 
cent, with 25 per cent contingent upon earned 
commissions providing $750,000 of annual pre- 
miums are pledged. A commitee of the Cook 
County Real Estate Board now is interview- 
ing class two agents with a view to getting 
their signatures to this agreement. 


—The Jefferson Fire Insurance Company, of Newark, 
has been licensed to do business in the District of 
Columbia. 
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RETIRES FROM PHOENIX 





Fred W. Bowers Has Been Vice-Presi- 
dent of Hartford Company 





TWO SECRETARIES ELECTED 





Perrin C. Cothran and George W. Holton 
Both Promoted from Assistant 
Secretaryships 


At the annual meeting of the stockholders of 
the Phoenix Insurance Company, Hartford, and 
its affiliated company, the Connecticut Fire In- 
surance Company, held last week, the officers 
and directors were re-elected with the addition 
of the election of Perrin C. Cothran and 
George W. Holton as secretaries in both com- 
panies, a promotion from the positions of as- 
sistant secretaries which they held. Vice-presi- 
dent Fred W. Bowers of the Phoenix and the 
Connecticut Fire, who has been connected with 
the company for 30 years, announced his re- 
tirement. 


Mr. Bowers began his insurance career as a 
clerk in the Chicago office of the old Germania 
Fire Insurance Company, now the National Lib- 
erty Insurance Company, New York. He sub- 
sequently was connected with the North British 
and Mercantile Insurance Company and the 
Orient Insurance Company. He joined the 
Phoenix Insurance Company in 1899 and for 15 
years served as State agent in Missouri. When 
in 1913 the Phoenix took over the Connecticut 
Fire he was transferred to Hartford and was 
made assistant manager of the Western depart- 
ment and later general agent. He was appointed 
secretary in 1916 and in 1922 became vice-presi- 
dent. He was at one time vice-president of 
the Fire Underwriters Association of the North- 
west and for two years was president of the 
Missouri Fire Prevention Association. Although 
Mr. Bowers will withdraw entirely from the 
insurance field he plans to continue other in- 
terests which he has long desired to give more 
time to than his connection with the insurance 
companies would permit. 

Mr. Cothran, who was elected secretary, 
joined the Connecticut Fire in 1910, and Mr. 
Holton, also elected secretary, following six 
years’ experience with the old Germania Fire, 
joined the Phoenix forces. He has been engaged 
in the insurance business for the past twenty- 
eight years. 

President Edward Milligan of the two com- 
panies announced the combined earnings of 
the Phoenix group for the year. He predicted 
that it would be impossible to look forward to 
another year like 1927 or 1928 in the fire in- 
surance business, and commented upon the fact 
that during the past year 60 additional fire in- 
surance companies had been organized in this 
country. 
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FIRE AUTOMOBILE TORNADO 
OCEAN MARINE TOURIST EXPLOSION 
INLAND MARINE SPRINKLER LEAKAGE EARTHQUAKE 


RIOT AND CIVIL COMMOTION 





q > 
Incorporated in New York State 1891 Total Assets Jan. 1,1929 . $24,214,423 
Capital $5,000,000 Liabilities, including Capital 16,478,915 
HEAD OFFICE AND EASTERN DEPARTMENT: Net Surplus . : : ; 7,735 ,508 
150 WILLIAM STREET, NEW YORK CITY Surplus to Policyholders . 12,735 ,508 
Western Dept. Southern Dept. Pacific Coast Dept. Marine Dept. Cuban Dept. 
Law & Hamilton, Mgrs. S. Y. Tupper, Mgr. H. R. Burke, Mgr. John E. Hoffman, Mgr. Trust Co. of Cuba 


CHICAGO ATLANTA SAN FRANCISCO NEW YORK HAVANA 
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LOUISVILLE BOARD’S 
DINNER 


To Celebrate Seventy-Fifth Anniver- 
sary February 15 








ELABORATE PROGRAM ARRANGED 





Ernest Palmer to Be Chief Speaker—E. M. 
Allen to Offer Toast 


The Louisville Board of Fire Underwriters, 
the oldest organization of local insurance agents 
in the United States, will on the evening of Feb- 
ruary 15 commemorate the seventy-fifth anni- 
versary of its formation with a banquet at the 
Brown Hotel in Louisville. 

The program committee in charge of the oc- 
casion, under the leadership of its chairman, 
Smith T. Bailey, has spared neither time nor 
expense to make of the banquet a memorable 
affair in the history of Louisville. 

The principal speaker at the banquet will be 
Ernest Palmer, manager and counsel of the 
Chicago Board of Fire Underwriters. An ad- 
dress will also be made by Leon P. Lewis, coun- 
sel for the Louisville Board and member of 
the Kentucky Legislature. 

Among those who have accepted invitations to 
be guests of honor are: Flem D. Sampson, 
Governor of Kentucky; State Auditor Clell 
Coleman, who has supervision over the State 
Department of Fire Prevention and Rates in 
Kentucky ; Insurance Commissioner S. M. Sauf- 
ley and Mayor William B. Harrison of Louis- 
ville. . 

Frank H. Brown, president of the Louisville 
Board of Fire Underwriters, will serve as toast- 
master at the banquet, and a toast to the board 
will be offered by E. M. Allen, executive vice- 
president of the National Surety Company and 
the New York Indemnity Company. 

The Crystal Ballroom of the Brown Hotel, 
which will be the scene of the banquet, will be 
elaborately decorated and a splendid musical 
program has been arranged which will be broad- 
cast over station WHAS of the Louisville 
Courier-Journal commencing at 7 o'clock that 
evening. A brief radio address will be made 
also at that time by Mr. Bailey. 

Many prominent fire insurance executives 
have already signified their intention of attend- 
ing and there will be a liberal representation 
of field men and local agents from throughout 
surrounding territory. 

The Hartford Board of Fire Underwriters, 
the second oldest board in the country, has of- 
ficially delegated G. Burgess Fisher as its rep- 
resentative. 


D. M. Murchison Made Assistant Secre- 
tary of Prudential Fire 


Directors and officers of the Prudential Fire 
Insurance Company, Oklahoma City, were re- 
elected at the first annual meeting of the com- 
| pany held January 23. The office of assistant 
secretary was created, and D. M. Murchison, 
who has been in charge of the fire underwriting 
of the Braniff office, was elected to the position. 
The company now has 50 agencies in Oklahoma. 








RELIC OF EARLY BALLOON FLIGHT 
First Attempt to Cross Atlantic Was Spon- 
sored by Founders of The Spectator 

In its issue of October 11, 1928, THE SpEc- 
TATOR described how the first atempt at transat- 
lantic aviation was made under the promotional 
auspices of James H. and C. M. Goodsell, at 
that time managers of The Daily Graphic which 
was one of the most enterprising newspapers in 
the country under their guidance but which is 
now out of existence. The Goodsells, who were 
the founders of THE SpEcTaTor, promoted an 
attempt to fly the Atlantic in a balloon which 
was called The Daily Graphic balloon. Pro- 
fessor W. H. Donaldson and Professor John 
Wise, both early aeronauts, formed a partner- 
ship to further the idea of a transatlantic bal- 
loon flight after Professor Wise had been un- 






; BALL LOON, 


successful in getting the money for the purpose 
from Congress. The Goodsells, able and enter- 
prising and visualizing the future of aviation, 
made a contract for the construction of the 
necessary balloon and agreed to back the plan 
both financially and otherwise. 

After a first attempt that came to grief, the 
balloon finally started on its trip on October 
6, 1873, ascending from the Parade Grounds 
near Prospect Park, Brooklyn. Terrible storms 
were encountered over Connecticut and the bal 
loon was finally wrecked near Canaan in that 
State, but the progressiveness of the founders 
of Tue Specrator in making the attempt possi- 
ble undoubtedly did much to pave the way for 
aviation in this country. 

Now, on this page, THE SPECTATOR presents 
a reproduction of one of the tickets which was 











“wi th~ 


esses ABise sate Dimalasiit: 








THE ASCENSION. 


s pe L. 2” 


CAPITQLINE CROUNDS, SO aTy 


» \~@ 








MOPS ~< 











This Ticketis not vate 


hole eee 
><. COMPLIMENTS “OF + 
He) GAMPHIC COW 


JH. & CM. GOODSELL “S~< 
a 


‘4 MANAGERS. at ae 
ia ae 






4 


Present tyes at Jickee Office and yoo welt 
be assigned a reserved seat 
Fac-SIMILE oF TICKET TO WITNESS THE ASCENSION OF THE Dairy GrapHic BALLOON 


2I 













THE SPECTATOR Thursday 


FE aes 
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SPEED 


His company’s record of prompt 
and fair adjustments is the agent’s 
most potent sales weapon. 


The P. F. & M. agent has at his 
command the fullest co-operation 
of an organization which has over 


a period of years earned a name if] I ; $1 2 a=) 00.00 Oo. OO 


for the smooth speed with which RESERVE FOR ALL OTHER LIABILITIES 


equitable adjustments are made. | 2 3, 42 2, 8 5 5. 2 1 


NET SURPLUS 


PHILADELPHIA ji 21.060,119.35 


FIRE and MARINE i 56 982.974.5 
INSURANCE COMPANY SURPLUS ao THE PROTECTION OF Ri hed 


"1600 Arch Stet, Philadephia | $33,560,119.35 


LOSSES PAID POLICY HOLDERS 


$194,691,909.09 


HOME OFFICE 
ONE LIBERTY STREET, NEW YORK CITY 


WESTERN DEPARTMENT 
310 South Michigan Avenne, Chicago, Il. 
CG. R. STREET, Vice-President 
PACIFIG DEPARTMENT 
233 Sansome Street, San Francisco, Cal. 
CLIFFORD GCONLY, Manager. 


MARINE DEPARTMENT 


NEW YORK—Ww.H. McGee & Go., General Agents, 11 So. William Street 
SAN FRANCISCO—George L. West, Manager, 233 Sansome Street ‘ 


HEALTH & WEALTH CHIGAGO—Wm. H. McGee & Go., Gen’l Aéts.,Insurance Exchange Bldé. 
AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 
A New and Comprehensive Survey of the 
Economics of World Health 
By Louis I. Dublin, Ph.D. 


Statistician, The Metropolitan Life Insurance Company 


The eminent investigator and statistician named, in this entertaining 
and informative volume of 861 pages presents the results of years of ~~ TO AGENTS 
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THE CONSERVATION OF HUMAN LIFE—THE NA- 
TION’S GREATEST ASSET—IS FULLY DISCUSSED IN 


























—-__ a 
study regarding the losses through sickness and death, and also 


describes measures and movement instituted to counteract such 


A A i 


losses. The principal topics treated are shown by the following chap- 
ter titles: | 


The Economics of World Health 

The Cost of Medical Service 

What It Costs to Neglect Our Children 

The Problem of Heart Disease 

The Problem of Tubereulosis 

The Chance of Death from Cancer 

The Problem of Old Age 

The Great American Family 

On the True Rate of Natural Increase 

Birth Control and the Population Question 
The Education of Women for Home-Making and Careers 
Life, Death, and the Negro 

Health of the Workers 

Has Prohibition Improved the Public Health? 
The Possibility of Extending Human Life 


We have many excel- 
lent openings for prop- 
erly qualified agents. 
We operate in 26 States, 
and the District of 
Columbia and Porto 
Rico. 


If interested, write 
W. T. O’Donohue 






This work is a valuable one for insurance men, physicians, public | = Vice-Pres. & Agency. Mgr. 
health workers and soeial workers. et pies 
PRICE, $3 ‘Wihttasaaeil@™ Jefferson Standard | 
) ® $A . 
te @ Life Insurance Company 
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used to admit the bearer to a reserved seat at 


the Capitaline Grounds, Brooklyn, on September 
10, 1873, which was the date of The Daily 
Graphic balloon’s first atempt to leave the 
ground. That attempt failed when the gas bag 
ripped under pressure and the ascension was 
not actually made until the second attempt on 
October 6 of the same year. 


Extracts from Statements of Fire and 
Marine Insurance Companies 


The following excerpts from the statements of fire 
insurance companies are supplemental to those published 
in the previous issues of THE SPECTATOR: 

Surplus 
Dec. to Policy- 

Name and Location of Co. 31 Assets holders 

Aetna, Hartford.......... 1928 59,665,904 24,942,040 
1927 538, 532, 184 19,687,808 
American Fire & Marine, {1928 i, "412 "416 5; Az, 410 

CIR a 5.3. acs. ceccce acu os 1927 "775,659 627,134 
Anchor, Providence, R.I....1928 1,397,750 1,318, 558 
Associated Reins., N. Wess % 1928 1,092,140 989, 149 
Avenue nr Fire, Atlantic f1928 1 337, 990 1,261,458 

1928 24,355,085 14,219,643 
AE POETS, eh Fah 1927 21'332'618 11,754'862 
Atlas Casualty Co., Fort 308,543 
ayne, Ind............ 
Autoist Mutual, Chicago 

Me avcssarcdvuederreses 
Cosmopolitar Fire, N. Y. ...1928 2,613,134 2,000,000 
Detroit National, Detroit... i 618,407 394,358 


Eagle Fire Co. of N. Y., 


N. Y 
East & West, New Haven, 
a ge Fire, Atlantic City, 


Germanic Fire, New . saan .1928  2,600,2. 

Illinois Fire, Peoria, Ill.. sea jaar 1,436,634 1, ‘002, 814 

National Automobile, Los rs 1,404,280 584,170 
pS EPIC Er oe 


11927 8,634,300 4,341,822 


Norwich Union Fire, Nor- 51928 7,546,767 2,541,805 


WE ccscorcacetancenes 1927 7,843, "481 2,646,135 
Old Dominion Fire, Roan- 1928 1/465,645 1. 340,6 
hs ewarnnadethede 1,162,524 1,026,933 


oke, Va 1927 , 
Philadelphia F. & M., Phila.\1928 4,894,149 2,549,194 
f1927 4,729,301 2,429,579 
Pioneer Equitable, Indian- |1928 181,901 130,498 
MEI aiciive oa ware 6: er aiccaiacc 1927 154,441 122,017 
Providence-Washington, 11928 22,486,318 15,580,411 
Providenees «2 is .0 00 cts 1927 18,855,044 11 877, '973 
Public Fire, Newark, N. sa: -1928 6,627,184 4'168,228 
Reliable Fire, Dayton, O...f1928 1,545,623 1,039,402 
1927 1,498,779 1,045,838 
——- First Fire, Chicago, = 175,700 149,805 
192 


Suftoli County Mutual, {1928 145,254 135,940 
Southold, N. Y 927 


3 320, 747 =: 1,558,481 


Northern of New York Has Good Year 

During the year just closed the Northern In- 
surance Company, of New York, increased its 
capital by $500,000, the stockholders paying a 
premium on this stock amounting to $250,000. 
However, during the year they were paid as 
dividends $262,500, and the company, after pay- 
ing such dividends and increasing the reserve 
for contingencies by $100,000, shows a gain in 
net surplus of $582,648. The company closed 
the year with $10,233,226 of resources, a capital 
of $2,000,000, a reserve for contingencies of 
$300,000, and a net surplus of $3,424,470. In 
cluding the voluntary reserve, the surplus as to 
policyholders is, therefore, $5,724,470. The vol- 
ume of net premiums written last year was 
more than $300,000 greater than in 1927. The 
Northern made an underwriting profit of $78,- 
400 last year, and its investment earnings and 
gains amounted to $616,748. 








Investments: 


OFFICERS 


ROBERT ADAMSON 
Chairman of the Board 


JAMES a KAUFFMAN HENRY W. WILSON 
Presiden’ Vice-President 
TAMES is BLAINEY A. F. a 
and Secretary Vice-Presiden 
PRANCIS} E. STORER EUGENE i? WARNER 


Treasur Vice-Presiden 

W. A. RATTELMAN J. LINFIELD DAMON 
Assistant Secretary Vice-President 

M.L. FITZPATRICK HENRY L. LANG 
Assistant Treasurer Vice-President 





COSMOPOLITAN FIRE INSURANCE CO. 


92 WILLIAM STREET, NEW YORK, N. Y. 


(Company began operations in October, 1928) 
FINANCIAL STATEMENT: DECEMBER 31, 1928 


ASSETS 
nish o clea oldie: 3a iaiaie ead $ 420,000.00 





U. S. Gov’t and Railroad Bonds.... 
Railroad, Public Utility and Industrial Stocks........... 


Collateral Loans.............+++++- 

Cash on Deposit........... ecetss. secees 

Premiums in Course of Collection... 

Aectaes IMtereGh. c- cc hc cen kc eeeses 
Reserves: 


For Unearned Premiums........... 
Hor Unpaid Loses... re = 3 cca es oes 0 
For Commissions, Taxes and Other Liabilities............. 3,500 .00 
VOLUNTARY RESERVE........... 
COMPU May rr Oaks. 6 8.5 oh dinin casts ieis 
ND URRe le 2) Sons Bars wen ds ase 
Surplus to Policyholders........... 


1 ,626,245 .00 
400,000 .00 
88,825 .18 
71,428.71 
6,634.94 


$2,613,133 .83 


o He 6 06 G06 6 6 619.0 @ Oe 0 He 





$ 99,556.85 
2,033 .00 


508,043 .98 
$1,000,000 .00 
1,000,000 .00 


2,000,000 .00 


$2,613,133 .83 
EXECUTIVE COMMITTEE 
ROBERT ADAMSON 





JAMES A. BLAINEY JAMES LEE KAUFFMAN 
R. A. CORROON W. 8. KIES 

J. LINFIELD DAMON FRED. S. ROBINSON 

V. R. HALSEY FRANCIS E. STORER 
A. F. HANCOCK HENRY W. WILSON 
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MEETING ON OIL COMMISSIONS 


Gathering in Chicago to Discuss Commis- 
sion Question Again 

Committees representing the National Asso- 
ciation of Insurance Agents and the Oil Insur- 
ance Associaiton will meet February 14 at Chi- 
cago to discuss further the situation arising from 
the reduction in agents’ commissions by the Oil 
Association. Agents contend that the Oil As- 
sociation was not within its rights in arbitrarily 
reducing the compensation of local agents— 
which it announced nearly a year ago—because 
their contracts are with their companies and 
not with the Oil Association. A committee of 
the National Association discussed the matter 
last September with General Manager H. M. 
Carmichael of the Oil Association, but no defi- 
nite conclusion was reached, so that the matter 
could be settled at that time. 


At the meeting next Thursday the commit- 
tee representing the agents will consist of Presi- 
dent R. P. DeVan, Executive Committee Chair- 
man Clyde B. Smith, Fred M. Burton, Galves- 
ton, Tex., and Frank T. Priest, Wichita, Kan., 
members of the executive committee; J. Stew- 
art Pearce, Tulsa, Okla., a member of the con- 
ference committee, and Secretary-Counsel 
Walter H. Bennett. President Charles R. Tut- 
tle of the Oil Insurance Association will ap- 
point a committee to meet with them. The 
members of the National Association Commit- 
tee will convene at the Hotel Stevens, Chicago, 
at 12 o'clock noon on the previaus day, Wednes- 
day, February 13. 
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allied companies keen to 
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A. H. HASSINGER, Vice-Pres. WELLS T. BASSETT, Vice-Pres. 





JOHN KAY, Vice-Pres. 





NEAL BASSETT, President 








FIREMEN’S INSURANCE COMPANY OF NEWARK, N. J. 

THE GIRARD F. & M. INSURANCE CO. OF PHILADELPHIA, PA. 
MECHANICS INSURANCE CO. OF PHILADELPHIA, PA. 
NATIONAL-BEN FRANKLIN FIRE INS. CO. OF PITTSBURGH, PA. 
SUPERIOR FIRE INSURANCE CO. OF PITTSBURGH, PA. 
CONCORDIA FIRE INSURANCE CO. OF MILWAUKEE, WIS. 
CAPITAL FIRE INSURANCE CO. OF CONCORD, N. H. 

THE METROPOLITAN CASUALTY INSURANCE CO., N. Y. 





Western Department HOME OFFICES: Pacific Department 
H. A. CLARK, Manager Newark, N. J. W. W. & E. G. POTTER, Managers 
844 Rash Street New York, N. Y. Philadelphia, Pa. 60 Sansome Street 


CHICAGO, ILL. Pittsburgh, Pa. Milwaukee, Wis. Concord, N. H. SAN FRANCISCO, CAL. 


LOYAL TO PRINCIPLE--TO LOYAL AGENTS, LOYAL 

















THE UNUSUAL PROGRESS 
OF THIS COMPANY BIS, 
PERHAPS, THE BEST 
RECOMMENDATION OF 
THE CALIBRE OF SERVICE 
IT RENDERS. 





THE EQUITABLE CASUALTY 
AND SURETY COMPANY 


HAROLD SPIELBERG, Chairman of the Board 


Court Square Building 
2 LAFAYETTE ST. NEW YORK CITY 
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” FIRE PREVENTION MEETING JOHN A. FORRESTAL ELECTED as well as having agencies established in large 
Special Conference in Chicago Will Precede Made Secretary of National Liberty Group cities of the other states. The field force is 
Fire Underwriters of Northwest John A. Forrestal has been elected secretary being carefully selected and the company’s busi- 
Cuicaco, Itu., February 6—A program that of the National Liberty Insurance Company, ness is showing steady growth. It is apparent 
embraces every important feature of fire pre- the Baltimore American Insurance Company that the company starts on its first full year of 
vention and protection has been announced for and the Peoples National Insurance Company, business with a bright outlook for success. The 
the annual conference of officers of the several with headquarters at the home office in New officers of this strong company are: Chairman 
State fire prevention associations which will be York and with jurisdiction over Pennsylvania, of the board, Robert Adamson; president, James. 
held here February 18 preliminary to the an- New Jersey, Delaware and the District of Lee Kauffman; vice-president and secretary, 
nual meeting of the Fire Underwriters Asso- Columbia. Mr. Forrestal has been secretary James A. Blainey; vice-presidents, Henry W. 
ciation of the Northwest. of the Philadelphia local department of the In- Wilson, A. F. Hancock, Eugene T. Warner, J. 
The committee hopes to have W. W. Ellis, surance Company of North America. He is a Lindfield Damon and Henry L. Lang; treas- 
assistant to the general manager of the National native of Philadelphia. In 1901 he joined the urer, Francis E. Storer; assistant secretary, W-. 
Board of Fire Underwriters as the luncheon Philadelphia Suburban Underwriters Associa- A. Rattelman; assistant treasurer, M. L. Fitz- 
speaker. tion, under the late Atlee Brown, where he re- patrick. Corroon and Reynolds, Inc., are gen- 
The program in brief follows: mained for fifteen years and became its assist- eral agents for the New York Metropolitan Dis- 
Morning session: Introduction, Richard E. ant manager. In 1916 he resigned to become trict and suburban territory, and the Wright 
Vernor, Western Actuarial Bureau; “Improv- special agent of the Insurance Company of Agency are New York City and suburban 
ing Co-Operation,” V. E. Herbert, secretary, North America in the Philadelphia suburban agents. 
Kansas Association; “Arranging the Local field and in 1922 he was advanced to the man- ———EEE 
Program,” H. M. Zimmer, president, Illinois agership of the Alliance Insurance Company 
Association; “Boosting the Speakers’ Bureau,” of Philadelphia and in 1926 was made secre- 
A. M. Upham, Iowa Association; “The Farm tary of the local department of all companies R I 
Committee,” H. P. Winter, Ohio Association; in a North America group. Mr. Forrestal is Ce nsurance 
“The Use of Boy Scouts,” J. H. Bunten, vice- a thoroughly experienced official with a long 
president, Iowa Association. period of insurance service to his credit. ° 
Afternoon session: “The Reactions of the —_———__——_— C p 
Local Chamber, Ed. Wilder, secretary, Lexing- Cosmopolitan Fire Makes Exceptional or oration 
ton, Kentucky chamber; “Inter-Chamber Fire Record 
Waste Contest,” Rollin M. Clark, United States Tn its first annual statement the Cosmopolitan bd 
Chamber, Washington; “Progress of Missouri Fire Insurance Company, of New York, shows of America 
Experiment,” O. A. Ramseyer, president, Mis- that it has not only written over $100,000 in net 
souri Association; “National Fire Prevention premiums in its first six weeks of operation, 
ail Week, James A. Atkinson, secretary, Oklahoma but was able to cover its organization expenses Cee. Waneees. Pees 
=e Association ; “Using the Fire Clown,” Harry K. and show an increase in surplus. As of De- 
aoe Rogers, “Smoky,” the clown himself; “Fire cember 31, 1928, the company reports admitted ¢ 
Service Extension Work,” George H. Parker, assets amounting to $2,613,133; and after set- 
chairman, fire service extension committee. ting up an unearned premium reserve of $99,- TRE ATY and F ACULT ATIVE 
——————- 556, and caring for other liabilities amounting 
Queen Makes Material Gains to $5,533, it shows a surplus to policyholders of 5 
The financial statement of the Queen Insur- $2,508,043, against $2,500,000 paid in by stock- FIRE RE INSURANCE 
tok we tere ce ae dk oes oe hr el ~~ 
plus last year, after having paid liberal divi- so that the company was enabled to establish Capital and Surplus, $1,324,348.38 
dends to stockholders. As of January 1, 1929, the unearned premium reserve mentioned (on 
the company reports assets of $24,214,423 and $104,644 of net premiums written), to purchase ¥ 
a surplus to policyholders of $12,735,508, in- its office equipment and supplies and pay all ¢ 
clusive of $5,000,000 capital. These figures rep- organization expenses, and still add over $8,000 
resent a gain in assets of over $1,070,000 and an__to its net surplus. The board of directors has Eighty-Four William Street 
increase in surplus of $937,000. The Queen now transferred $500,000 of the company’s orig- 
is now stronger financially than ever before in inal surplus to a voluntary reserve. The Cos- NEW YORK 
its history, and its officers may well feel grati- mopolitan Fire has entered 25 states and has 
fied with its progress during the past year. secured general agents for six of these states, 
LSS Ti TS a 
Organized 1859 z 
NATIONAL LIBERTY INSURANCE COMPANY OF AMERICA ERAN ISSUED 
a Fire - Automobile 
Home Office: 709 6th Avenue, New York City Gaines." tae 
Sammary of Semi-Annual Statement, July 1, 1928 — 
Cavital | cise as ee te Oe OP ogre Re . » -$2,000,000.00 Rent & Rental Values 
Premium Reserve .......cccccccccccsccssscccsece 9,826,847.02 Use & Occupancy 
Reserve for all Other Liabilities .........0++eeeee0% 1,825,129.00 Tourist Baggage 
NOG SUrBles «oc cc ctcccccvccscccescusesceecess . -- 18,758,100.02 Property Damage by Aircraft 
TTT aaateue ae 
— SURPLUS TO POLICYHOLDERS $20,758,100.02 : Registered Mail 
¢é 
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F. I. P. CALLOS 
PRESIDENT 





Executive Offices: 


55 FIFTH AVENUE 
NEW YORK CITY 





FINANCIAL STATEMENT AS OF DECEMBER 31, 1928 


ASSETS 
Market Value of Bonds and Stocks.......... $ 3,025,720 .00 
Cash in Banks and Office................... 177,258 .12 
Premiums in Course of Collection (Under 90 
LS TS er ra ne ee a | a 468,161.17 
eer eee 51,348.77 





$3,722,488 .06 


Business written in 1928.... 
Business written in 1927.... 


LIABILITIES 


Reserve for Unpaid Claims................. $1,105,563 .07 


Reserve for Unearned Premiums............ 1,253,131 .08 
Reserve for Commissions................... 143,438 .99 
Reserve for Taxes, Expenses, etc............ 51,900 .00 
Voluntary Reserve for Contingencies......... 50,000 .00 


Capital Paid Up............ 
Surplus Over All Liabilities. 


$700,000 .00 
418,454 .92 





Surplus as regards Policyholders......... 


1,118,454 .92 





$3,722,488 .06 
hn. oes bers $2,645,460 . 53 


2,302,950. 63 























Security Mutual Casualty Co. 
Cash Assets $9,902,640 Cash Surplus $2,710,000 


Fundamentally Right Economically Operated Financially Sound 


The largest carrier in 
the United States of 
Treaty Reinsurance and Catastrophe 
Excess Insurance on Workmens Compen- 
sation and/or Employers Liability 
All Forms of Public Liability, including 


Automobile and other Casualty Lines 


Inquiries Invited 


HENRY W. IVES & CO. 


United States Underwriting Managers 


75 FULTON ST., N. Y. Telephone Beekman 6727 


FACULTATIVE FACILITIES ON ACCIDENT & HEALTH 
BURGLARY, FIDELITY & SURETY 








——— 





THE 


AMERICAN GUARANTY Co. 


COLUMBUS, OHIO 
J. B. Coambs, President 
































“AMGAR” “AMGAR” 
FULL LIABILITY 
COVERAGE AND 
AUTOMOBILE PLATE GLASS 
INSURANCE — INSURANCE 








“AMGAR” MEANS SECURITY 
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Casualty, Surety and Miscellaneous 











COMBINED RESOURCES 
NOW $23,311,945 


W. Irving Moss Outlines Success of 
Union Indemnity Group 








AGGREGATE PREMIUMS WERE $15,- 
464,255 in 1928 





Announcement of Life Insurance Company 
Addition Expected Soon 

The annual dinner of the executives, depart- 
ment heads and directors of the Union Indem- 
nity and its affiliated companies, New Orleans, 
was held in the home-office city last week. A 
feature of the gathering was that a live oak 
tree, resembling that on the company’s seal, had 
been set up in the banquet hall of the Roose- 
velt hotel and towered to a height of thirty feet 
above the more than 150 guests who attended. 

W. Irving Moss, president of Union Indem- 
nity Company, outlined the progress of the 
company and its affiliated interests during the 
past year and touched briefly upon the future. 
Mr. Moss said: 


We are now a family of 7244 shareholders in 
almost every State of the United States and 
throughout a large part of the Dominion of 
Canada, and the trade name, business and good- 
will of the companies have been promoted and 
appreciably enhanced thereby. 

In April we reinsured the business and 
acquired the good-will of International Indem- 
nity Company of Los Angeles, Calif. In July, 
Bankers and Merchants Fire Insurance Com- 
pany of Jackson, Miss., entered our group. 
These important factors together with in- 
creased activities in every department, have 
produced an unparalleled record of growth in 
our business. The combined premium income 
of the constituent companies has increased from 
$10,526,074 in 1927 to $15,464,255 in 1928 and 
the combined resources of the companies have 
increased from $19,430,529 to $23,311,945. 

The growth of the business in the Eastern 
Department has necessitated our taking advan- 
tage of a favorable opportunity to acquire a 
plot of ground facing on Cedar street in the 
rear of the companies’ main building on Maiden 
Lane in New York city. Upon this site we have 
erected a ten-story annex connecting fully with 
the main building, which provides a massive 
structure running through from one street to 
the other, adequate to take care of a large 
growth in our business in that section. 

You have been previously advised of our in- 
tention to enter the life insurance business. We 
have been very active in our preparations but 
are deliberate in our conclusions as to the best 
way in which to do so. We are hopeful that 
we will be able to announce our program very 
shortly. 

The Southern, Central and Western business 
of the companies is supervised by the home 
office in New Orleans. Business in the East- 
ern and New England States is supervised by 
our Eastern Department in New York. There 
are more than 5000 agents and brokers regularly 
doing business with us and reporting to our 
home office, Eastern Department and the 


branch offices we maintain in Philadelphia, San 





Francisco, Los Angeles, Oakland, Detroit, 
Minneapolis, Milwaukee, Chicago, Charlotte, 
Omaha, Dallas, Columbus and Indianapolis. 

Speakers at the banquet included: W. Irv- 
ing Moss, president, Union Indemnity Com- 
pany; Mike M. Moss, senior vice-president, 
Union Indemnity Company; R. S. Hecht, pres- 
ident, Hibernia Bank & Trust Company, New 
Orleans; John Puelicher, president, Marshall 
& Illsley Bank of Milwaukee; A. H. Grant, 
Curtis & Sanger, New York; and Charles A. 
O’Neill, Chief Justice of the Supreme Court 
of: Louisiana. 


LEROY MYERS MADE METROPOLITAN 
MANAGER 
Will Handle All New York Lines for 
Equitable Casualty and Surety 

John L. Mee, executive vice-president of the 
Equitable Casualty and Surety Company, New 
York, has announced that LeRoy Myers, oper- 
ating as the LeRoy Myers Agency, Inc., has 
been appointed New York metropolitan manager 
of the company for all fidelity and surety pro- 
duction with exclusive rights to the development 
of fidelity and surety lines in Manhattan and 
the Bronx. Besides handling fidelity and surety 
business, Mr. Myers will also act as metropoli- 
tan manager for casualty lines in addition to 
the First National Underwriters Agency. 

For the time being, Mr. Myers will be lo- 
cated in his present offices at 115 Broadway, 
New York city, but he will soon move to new 
quarters in the heart of the insurance district 
so as to be readily accessible to agents and 
brokers. 

Mr. Myers has been one of the leading pro- 
ducers of fidelity and surety lines in the me- 
tropolitan area for more than 15 years. Since 
joining the National Surety Company in 1912, 
as a solicitor, he has build up a notable volume 
of fidelity and surety business. In 1921 he 
formed the LeRoy Myers Agency, Inc., and this 
incorporation, with the able assistance of his 
brother, Lawrence Myers, was a success from 
the beginning. 

The announcement of Mr. Myers’ new con- 
nection with the Equitable Casualty and Surety 
assures that company a very fine volume of local 
New York business. 


Dr. J. W. Martin Now Medical Director of 
United States Fidelity and Guaranty 
BattimoreE, Mp., February 5.—The United 

States Fidelity and Guaranty Company has ap- 

pointed Dr. John Walter Martin, medical di- 

rector here to succeed Dr. D. Z. Dunott, who 

died last November as the result of an automo- 
bile accident. Dr. Martin has been connected 
with the United States Fidelity and Guaranty 
for four years as zone surgeon in the Des 

Moines field; he was prior to that time surgeon 

for one of the large railroads in Des Moines. 
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COMMERCIAL CASUALTY 
IN FIREMEN’S GROUP 





Exchange of Stock Is Basis for Move 





ASSETS OF $15,000,000 ADDED 





67 Per Cent of Outstanding Stock to Be 
Deposited With Trustee Bank 

Unquestionably the outstanding casualty news 
of the week was the fact that the Firemen’s 
Insurance Company of Newark, by an exchange 
of stock has added the Commercial Casualty 
Insurance Company of the same city to its 
already large fleet, which includes, among 
others, the Metropolitan Casualty Insurance 
Company of New York. 

The meeting of the board of directors of the 
Commercial Casualty, which confirmed the 
move, occurred last Wednesday, and it was 
scarcely two hours before the news was being 
spread all over the Greater New York terri- 
tory. The action does not require formal meet- 
ing of the stockholders of the Commercial Cas- 
ualty, as the exchange of stock is optional with 
each stockholder, but enough exchange of stock 
is assured to complete the deal. 

It is a condition that not less than 67 per 
cent of the outstanding stock of the Commer- 
cial Casualty shall be deposited with the Fidel- 
ity Union Trust Company of Newark as trustee, 
and it is also a condition that the Firemen’s 
shall have the right to complete the exchange 
even if less than 67 per cent of the Commercial 
Casualty stock shall be deposited. The 
Commercial Casualty has assets of nearly 
$15,000,000. 

On readjustment of capital and surplus in- 
cident to the deals with the Commercial Cas- 
ualty and Milwaukee Mechanics, the Firemen’s 
will show about $18,500,000 capital and $27,- 
000,000 surplus, with a surplus to policyholders 
of about $45,500,000. The premium income of 
the group will then reach approximately 
$50,000,000. 


William A. Lewis Gets Constitution In- 
demnity’s Connecticut Branch 

The Constitution Indemnity Company of Phil- 
adelphia has announced the appointment of Wil- 
liam A. Lewis as manager of its Connecticut 
branch office, 983 Main street, Hartford, Conn., 
as of February 1, 1929. 

The Constitution’s Connecticut branch super- 
vises the States of Connecticut and Rhode 
Island. 


Snyder & Hay Buy Into General Casualty 
(Concluded from page 3) 

company had assets totaling $1,423,400, net sur- 

plus of $124,561; capital of $350,000 and an 

unearned premium reserve totaling $420,163. Its 

premium income in 1927 was $1,159,849, 
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Surplus 
to Policyholders 
$2,000,000.00 


Financial Statement as of December 31, 1928 


ASSETS 

Bonds and Stocks — Market 

A SRR a eee eee ay $2,900,900 .00 
First Mortgages on Real Estate 419,110.00 
Cash in Banks’and Office...... 293,165 .06 
Premiums Outstanding........ 473,072 .34 
Interest Accrued............. 33,902 .02 
Other Admitted Assets........ 1,397 .00 





$4,121,546 .42 


——— or 





7 
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LIABILITIES 

Premium Reserve............. $1,099,586 .63 
iG BMURCBETVR CA Sis cise ecceas 723,404 .00 
Gther TjaBilties. ..... 66.000 152,260.00 
Voluntary Reserve for Con- 

TIIMCHCIOS . os.00.0 «60s elaine Ges 146,295 .9 
NBA TN ARN a oo enw Saas. SS iasharse AA 1,000,000 .00 
OLE ery 1,000,000 .00 





$4,121,546 .42 


[DURING the year ended Dec. 31, 1928, the 
company wrote or was licensed to write 
business in the following States: 


Alabama Indiana 
California Iowa 

Colorado Maryland 
Connecticut Maine 

Delaware Michigan 
Georgia Minnesota 
Illinois New Hampshire 


Wisconsin 


Ohio 
Pennsylvania 
North Dakota 
Rhode Island 
South Dakota 
Vermont 
West Virginia 


Washington, D. C. 


The following classes of business were written: 


Owners’, 
Workmen’s Compensation Insurance 
Sports’ and Golfers’ Liability 
Teams’ Liability 
Burglary Insurance 
Plate Glass Insurance 


Landlords’ & Tenants’ Liability 


Automobile Personal Injury Liability 
Automobile Property Damage Liability 
Automobile Collision Damage Sustained 
Personal Accident Insurance 
Manufacturers’ Public Liability 
Contractors’ Public Liability 


In keeping with the company’s original plan, we have recently 
inaugurated a 


Fidelity and Surety Dept. 


Under the Management of 


George W. Donnan 


Asst. Secretary 


We shall be glad to consider Applications for Agencies. 





Frederick E. Wilkens 
V. P. & Gen. Mer. 





February 7, 1929 


THE SPECTATOR 





Casualty, Surety, Etc. 











The Making of an Aviation Underwriter— 
Major G. L.. Lloyd | 


HE day was one in 1916. The place, 

I France. Under the murk of hanging 

clouds the guns of battle rumbled with 
a continual ominous thunder. On the ground, 
attack and counter attack swung the wavering 
lines of infantry backward and forward across 
a No Man’s Land that was shell-pocked and 
that vibrated unceasingly to the terrific detona- 
tions of explosive. The staccato chatter of ma- 
chine guns flung a leaden spray over the gaseous 
earth and death walked hand in hand with troops 
who advanced to measured tread behind the 
flaming wall of a barrage curtain. 

Aloft, over one point of the contested front, 
a small formation of British pursuit aeroplanes 
droned its way through air that clung to the 
pilots with fingers of mist, chilling them to the 
bone and reducing visibility to a minimum. 
Mushrooms of black appeared suddenly all 
about them where enemy anti-aircraft guns 
tried to “bracket” the group, the bursts sounding 
in the airmen’s ears not unlike the hoarse cough 
of a great dog trying to dislodge a bone that 
stuck in his throat. Apparently without effort 
the flight followed its leader’s change of direc- 
tion and pace, playing a grim game of hide and 
seek with the questing muzzles of the cannon. 

In that aeroplane formation was a young 
pilot who had had just 15 hours of solo flying 
before he took off on this, his first battle 
“show.” A few moments later, out of the grey 
cloud-bank ahead and above, loomed part of a 
German “circus” squadron, the black and white 
checkered wings and brilliantly colored fuse- 
lages of the machines abruptly clear against the 
dull background of the stormy sky. With 
whistling plane wires and roaring motors they 
swept to the attack, the “rat-tat-tat-tat” of their 
machine guns sounding a threatening heraldry 
in the young pilot’s brain. An instant later he 
was desperately engaged with two of the enemy 
in a conflict that ended with the crash of his 
*plane in No Man’s Land and his own crawl, 
unhurt, to safety. Making his way back to his 
aerodrome, he rejoined his command and in his 
next hour of flying shot down an enemy obser- 
vation balloon. 

That was Major G. L. Lloyd’s introduction 
to “this man’s war!” It was also the begin- 
ning of the making of an aviation insurance 
underwriter, though he was unaware of the 
fact at the time. 

When the World War broke out, Major 
Lloyd, who is now vice-president of Barber & 
Baldwin of New York and vice-president of 
the Aero Insurance and Aero Indemnity com- 
panies of the same city, joined the British in- 
fantry forces in Rhodesia, South Africa. After 
taking part in the suppression of the rebel- 
lion in German Southeast Africa, Major Lloyd 
transferred to the cavalry. In 1916 he again was 
transferred, this time to the Royal Flying Corps 
and was sent to France with 60 Squadron, flying 


Nieuport fighters. His war experiences between 
this and the time he went to England on “Home 
Establishment,” would fill much more space 
than is available here. For the number of enemy 
aircraft and observation balloons which went 
down before the fire of his guns, he won the 
Military Cross; and for his work as instructor 
and organizer in the Gosport School, England’s 
greatest aviation training system, he was 
awarded the Air Force Cross. 


His INSURANCE CAREER 
In May of 1919 Major Lloyd, demobilized, 
joined the home-office staff of the Liverpool & 
London & Globe as aviation underwriter, select- 
ing his own risks and drafting his own policy 














Mayor G. L. Lioyp 


forms almost in the infancy of that type of in- 
surance. In November, 1921, he became asso- 
ciated with the Globe Indemnity Company as 
vice-president in Canada, but subsequently, in 
1925, went back to the Liverpool & London & 
Globe in England. Coming again to this coun- 
try shortly afterward, he became associated 
with the Globe Indemnity Company at Newark 
in general underwriting work with particular 
emphasis on automobile lines. 

His connection with Horatio Barber in the 
well-known aviation insurance firm of Barber 
& Baldwin dates back to 1927, since which time 
he has taken a larger and larger part in the 
constantly-growing activities of that organiza- 
tion. When Mr. Barber, head of the firm, de- 
cided to organize the Aero Insurance and Aero 
Indemnity companies, Major Lloyd became vice- 
president of both. 


AVIATION COVERAGES 
Asking Major Lloyd for: his comments on 
various forms of aviation insurance, together 
with the rates charged, THE Specrator’s repre- 
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sentative first mentioned public liability haz- 
ards. With regard to public liability excluding 
passengers, Major Lloyd said: 

The prospect of an airplane injuring persons 
other than those in it is more apparent than 
real. The number of accidents of this kind is 
very small and most of them have occurred 
while the aircraft has been on the ground and 
have been caused by propellers injuring care- 
less bystanders. In the case of three motored 
machines this is a distinctly added hazard and 
the careful operator does well to have a man 
specially on hand to warn passengers and others 
against walking into the fast whirling propel- 
lers. Serious accidents to the public have, of 
course, occurred through falling aircraft and 
they are to be expected. Machines engaged in 
oblique photographic work, advertising, pamphlet 
dropping, etc., all present more than the normal 
risk and have to be rated accordingly. Those 
flying from crowded aerodromes, those piloted 
by students from fields close to towns and those 
used for special performances at air meets have 
all to be carefully underwritten having regard 
to the skill and experience of the pilot, the con- 
struction of the machine, reliability of the en- 
gine, etc. Premiums vary from $95 per aircraft 
to $176 for limits of $5,000 any one person and 
$10,000 any one accident. 


PASSENGER LIABILITY 

Dealing with liability to passengers, Major 
Lloyd declared that this phase of aviation in- 
surance presents the most difficult underwriting 
problem of any. The method of rating used 
is to take the amount of indemnity required per 
passenger, multiply it by the maximum number 
of individuals carried at any one time and then 
assess the premium on the total liability for any 
one accident. Consideration is given the skill 
and experience of the pilot, the flying route 
and terrain and the make of aircraft and engine. 

Property damage risks return relatively few 
claims, says Major Lloyd, and three-motored 
machines are not rated up. Rates vary from $72 
to $108 per craft for an indemnity limit of 
$1000 on any one accident. 

The personal accident hazard was described 
by Major Lloyd as that for which indemnity is 
sought more by the general public than those en- 
gaged in aviation. On this point he said: 

The insurance can readily be granted to pilots 
whose skill and experience warrant that they 
will be normal risks for the kind of flying 
in which they will engage. Facilities are also 
available for insurance by means of coupons for 
specific flights similar to the railroad accident 
ticket policies with which all travelers are fa- 
miliar, but the amount of insurance which can 
be secured in this manner is very limited and 
then the flying has to be confined to passenger 
or mail services operated on a regular schedule 
or otherwise specifically approved. The business 
man who may fly in any aircraft available when 
he needs it can at present only obtain personal 
accident insurance by taking the cover for each 
specific flight and that involves separate notifi- 
cation to the underwriter each time a flight is 
made, giving whatever particulars are required 
regarding the flight. Rates vary from 75 cents 
to $1.50 per $1,000 per flying day for a special 
flight and for an annual “death only” policy 
from $15 to $50 per $1000. 
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ANNUAL STATEMENT - - JANUARY 1, 1929 


CLAIMS PAID SINCE ORGANIZATION OVER $10,900,000 


80 JOHN STREET, 


NEW YORK CITY 


BROOKLYN OFFICE: 92 Clinton St., Tel. Main 3145 


SURETY BONDS 





Surplus to 
Policy Holders 


3,011.712.83 
2'201°188 .55 
1,525,491 .83 
1,250,632 .84 
1,186,435 .82 


ASSETS LIABILITIES 
nee EE eer $1,167,963 .06 Reserve for Unearned Premiums 
tte Aise We vie als 6:66» yw 0705s S's 7,280.91 Reserve for Unadjusted Losses 
ei eos wie bale oie ipo aia tore 8,036 .07 Reserve for Federal and State Taxes.......... 
Te ERE EE eae Ae nee nce ege 5,590.73 Reserve for All Other Liabilities........ 
PEERS CONSE UTEhSH 56c wn sueiewee 1,011,100 .00 Voluntary Contingent Reserve 
761,200 .00 EE reer ee 
SS St fe Pe ey ee OE 2,036,500 .00 IIR ooo ks ccna st Hoe vicwsceesin = Shee 
LA ee eae Miietemins <phtee 1,392 "350. 00 
i ASA Surplus to Policyholders...............csccccccsccesces 
$7,030,520.77 
COMPARATIVE STATEMENT OF COMPANY’S PROGRESS 
Net Premium 
Assets Premiums Reserve 

ben eebubuns Ushanectscdateoaserats $7,030,520.77 $2,842,503.16 $1,460,641.90 
SAG EKDT pOROR Eh ON aes aseaener es 4,862,578 .85 2,179,604 .16 1,190,058 .23 
cena aie ond vieids see eeles sos eee 4,405,470 .54 1,834,930 .64 917,140.43 
a enisthedia ns au\e mp oem sie meuseneioere aoe 3,270,700 .14 1,519,216 .84 797,203 .63 
AuiecidesGutsthucessekasheSohies 3,413,913 .22 1,359,164 .74 680,315 .92 
situs Hagianewahige ances pode cones 2,113,381 .51 1,338,058 .75 667,178 .66 

2,001,971 .81 1, 188, 581.86 598,112.75 


1929 


636 656 .84 


4,362,420.09 


$7,030,520.77 



































WEST COAST LIFE INSURANCE COMPANY 


San Francisco, California 


ADMITTED ASSETS 


First Mortgage Loans (secured by property ap- 

praised at $14,387,529) 
Bonds and Stocks Owned 
Policy Loans and Premium Notes (within re- 


serve) 


Home Office Building and Other Real Estate... 


$6,426,397 .46 
4,202,814 .45 


3,753,479 .64 
1,182,476 .66 


FINANCIAL STATEMENT, DECEMBER 31, 1928 
LIABILITIES 


Reserve on all outstanding policies 
Reserve for Losses Incurred 
Interest and Premiums Paid in Advance....... 
Reserves for Taxes Payable during 1929....... 
General Contingency Reserve 
Sundry Liabilities Reserve 


See teed $14,412,915 .62 


RONNIURUTRN OOMIG 2c oc oS en nc 3b oes Keres, 5 21,706.17 COMA LOOK o:6 oie cs s.occsers boc soe $500,000 .00 
Net Premiums Outstanding and Deferred (se- Assigned Surplus (Deferred and 
cured by legal reserve). ..............0..-: 719,098 .90 Annual Dividend Funds)..... 672,716 .65 
Interest and Rents Due and Accrued......... 130,657 .25 Unassigned Surplus............ 948,870 .27 
Cash in Banks and in Office.................. 495,761.81 SURPLUS TO POLICYHOLDERS.......... 
RE ONE coos eos wid ge aiaGe aieia gerne aw 4186 29,146 .07 
TOTAL ADMITTED ASSETS........ $16,961,538 .41 RMN, eens Ret 2 O25. SENS ceo 


Restsmeb Ge Poree.... . 22.6 siden s boos455 
Prermfum fomcome.....................:020- 
Mmmabttod Aeests... ok cc cca ese ens 
Unassigned Surplus........................ 
Surplus to Policyholders.................... 


GROWTH IN FIVE YEARS 


January 1, 1924 
$64,667,311.00 
2,351,677.19 
8,867,706.39 
320,678.69 
931,737.30 


NEW BUSINESS 29% INCREASE OVER 1927 
OPERATES IN FIFTEEN STATES 


January 1, 1929 
$114,811,435.00 
4,037,515.00 
16,961,538.41 
948,870.27 
2,121,586.92 


WEST COAST SERVICE, IN ADDITION TO THE REGULAR BUSINESS, EMBRACES GROUP LIFE, GROUP DIS- 
ABILITY, WHOLESALE INSURANCE, SELECTIVE RISK PLAN, SUBSTANDARD BUSINESS AND COMBINA- 


TION WEEKLY ACCIDENT AND HEALTH AND DISMEMBERMENT 


131,016 .96 
80,109 .28 
110,199 .46 
50,000 .00 
55,710.17 


2,121,586 .92 


$16,961,538 .41 
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GROSS PREMIUMS WERE 
$28,467,000 


William B. Joyce Describes National 
Surety’s Achievements in 1928 








UNDERWRITING PROFIT WAS 
$2,151,160 





Company Investigating Possible Entry 
into Germany and the Argentine 

Hailing him as “the greatest surety man on 
earth,” E. A. St. John, president of the Na- 
tional Surety Company, introduced William B. 
Joyce, chairman of the company, to nearly 300 
members of the Alert Club at its annual dinner 
held in the Waldorf-Astoria hotel, New York 
city, last Thursday night. It was an incidental 
introduction only, for the Alert Club is com- 
posed of officers and department heads of the 
National Surety, New York Indemnity, Na- 
tional List and National Accounting companies, 
and all of the men are personally acquainted 
with their chairman. 

The dinner was not only the annual banquet 
of the companies, but marked Mr. Joyce’s twen- 
ty-fifth anniversary as head of the organiza- 
tion and its activities and the conclusion of 
his thirty-eighth year in the surety business. As 
President. St. John pointed out in his introduc- 
tory remarks, during the last quarter of a cen- 
tury the assets of the National Surety have 
risen from $1,611,555 to $50,165,000; an achieve- 
ment that, said the toastmaster, “would have 
been impossible without William B. Joyce.” 

Mr. Joyce talked for some time in the per- 
sonal, dynamic fashion which is in part the 
secret of his tremendous organizing ability and 
then launched into an array of figures, stagger- 
ing in their totals, which indicated the height 
of the pinnacle on which the National Surety 
Company stands. 


Great Gains MAbE 

The gross premium income of the company 
during 1928 amounted to $28,467,000, which was 
an increase of $1,163,000 over 1927. Net pre- 
miums were $18,360,560. An underwriting 
profit of $2,151,160 was made during the year, 
while the profit from investments was $1,995,- 
442. The total profit from operations during 
1928 aggregated $4,146,602, or $13.82 per share 
on the new $50 par value stock. Investment 
income alone was sufficient to take care of cur- 
rent dividend requirements on the outstanding 
300,000 shares of stock. 


Larcest Bonn Was $8,100,000 

The total amount of claims paid in 1928 was 
$7,770,942, said Mr. Joyce, and the largest bond 
written during the year was for $8,100,000. The 
premium reserve is $11,875,796 and the surplus 
to policyholders is now $27,483,792. During the 
38 years of the company’s business and that of 
its predecessors, it has paid more than $92,000,- 
000 in losses. The smallest bond claim paid in 
1928 was for 25 cents, and the largest was for 
$283,092. The smallest burglary claim paid was 
$2, and the largest was $20,000. Total claims 
of all classes handled during the year numbered 


more than 56,000 or an average of 160 for each 
working day. When Mr. Joyce became head 
of the company in 1904, there were 98 employees 
of the organization in New York. Now there 
are about 2200. 


May EntTER GERMANY ‘AND ‘ARGENTINE 

The extent of the company’s scope of opera- 
tions was shown by Mr. Joyce as being a gigan- 
tic network of 38 branch offices, 143 general 
agents and 12,535 sub agents. Already entered 
in France, the National Surety may soon enter 
Germany and the Argentine. The speaker in- 
stanced this entry into foreign fields as addi- 
tional evidence of American business courage 
and enterprise. (The first public intimation 
that the National Surety would do business 
abroad was contained in Tue Specrator of 
June 14, 1928). 


Tue Specrator’s COMMENTS IN 1904 

In connection with the celebration of Mr. 
Joyce’s twenty-fifth anniversary as head of the 
National Surety, and the great success the com- 
pany has achieved under his leadership, it is in- 
teresting to note that, in its issue of February 
25, 1904, THe Specrator presented a full-page 
portrait of the then newly-elected head of the 
company and commented as follows in an ac- 
companying article: 

Mr. Joyce is probably the youngest president 
of a large insurance company in this country. 
Nevertheless, he has had thirteen years’ experi- 
ence as Northwestern manager, with headquar- 
ters at Chicago and St. Paul, during which pe- 
riod his loss ratio has been about 10 per cent. 
He is extremely popular, very aggressive and 
thoroughly understands the surety business in 
all its bearings and ramifications. Mr. Joyce 
is interested in several Western banks and trust 
companies and is heavily interested in the stock 
of the National Surety Company. In this con- 
nection, it is interesting to note that the stock 
of the latter company, which before the election 
of Mr. Joyce had sold at 85, has since brought 
110. 

Mr. Joyce has the reputation of being the 
largest producer in the surety field. He knows 
all the hardships and obstacles in the way of 
getting business, but his experience and intelli- 
gence have also taught him how to overcome 
them. This experience will be very valuable to 
the field men of the company, who are all 
delighted with his election to the presidency; 
and already new life and enthusiasm have been 
infused into the home office and agencies. The 
National Surety Company has many influential 
men on its board of directors, which latter is 
deemed to be as strong as that of any other 
insurance company in the United States. 


Commonwealth Casualty Directors Approve 
Capital Increase 
PHILADELPHIA, PENNA., February 1.—Stock- 
holders of the Commonwealth Casualty, at their 
annual meeting this week, approved the increase 
in capital stock of 40,000 shares at $10 par 
value, increasing capitalization of company to 
$1,500,000. The new stock will be offered to 
stockholders of record on January 31 on the 
basis of four shares of the new stock for each 
eleven shares held at $25 a share. Payment for 
the new stock will be made in two equal in- 
stalments on February 28 and March 28. Di- 
rectors of the company have agreed to sub- 
scribe to much of the new stock. 
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GILBERT WARNER MADE SUPERIN- 
TENDENT 
Will Handle Surety Lines at Metropolitan 
Casualty’s City Branch 

J. Scofield Rowe, president of the Metropoli- 
tan Casualty Insurance Company of New York, 
has appointed Gilbert Warner as superintendent 
of the surety department of the company’s city 
branch office. 

Mr. Warner, a native New Yorker, has had 
a most complete and varied insurance career, 
which began when he joined the Globe Indem- 
nity in 1916. This was followed by two years. 
with the Maryland Casualty. 

During the war, he was stationed at Fort 
Slocum, and upon return from service, went 
with the AZtna Casualty and Surety at its 
Brooklyn branch. There he was engaged in 
the administrative duties of bond underwriting 
and as first assistant to J. Conaty. From 1923- 
1929, Mr. Warner was secretary of the Con- 
tinental Casualty, handling all lines of bonds. 
From this company he goes to his post with 
the Metropolitan. 


Will Not Move Independence Indemnity 
to New York 

PHILADELPHIA, PENNA., February 4.—Presi- 
dent Charles H. Holland, of the Independence 
companies, emphatically denied to-day that any 
plans are in contemplation for moving the home 
office of the Independence Indemnity to New 
York. A rumor to this effect was current in 
Philadelphia, consequent upon the substantial 
investment made in Independence Indemnity 
stock by the Corroon & Reynolds interests, of 
New York; but Mr. Holland merely desig- 
nated the removal suggestion as “another of 
the silly rumors circulated by silly people.” 

When asked as to the outlook for the casualty 
business at the present time, Mr. Holland re- 
plied that, judging from his own company’s 
experience, prospects were very bright for a 
good volume of business. 





Associated Indemnity Moves Home Offices 

San Francisco, Cauir., February 1—The 
head office of the Associated Indemnity Cor- 
poration, which has been located at 85 Second 
street, San Francisco, since the organization of 
the company, has been moved to 332 Pine street, 
which is hereafter to be known as the Asso- 
ciated Insurance Building. The U. S. A. Un- 
derwriters organization, now at 114 Sansome 
street, will be in the new offices about Febru- 
ary 9. Upon completion of this latter move, 
all the executive units of the Associated Insur- 
ance Fund, Inc., will be housed in the organiza- 
tion’s own building at 332 Pine street. The met- 
ropolitan department, however, of all the com- 
panies will remain at 348 Pine street. 


London Guarantee Appoints Carrington 
Mason & Sons 

The London Guarantee and Accident Com- 
pany, New York, through Superintendent of 
Agents P. D. Olmstead, has announced the ap- 
pointment of Carrington Mason & Sons as gen- 
eral agents at Memphis. This is one of the 
oldest agencies in Memphis. 
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SURPLUS INCREASED BY 
$1,640,199 





New Amsterdam Casualty Reports 


Results in 1928 





WRITTEN PREMIUMS TOTALED 
$14,316,139 





Company’s Assets Now Amount to $27,- 
207,920—Dividends Were $798,000 
Baxtimore, Mp., Feb. 4.—The report of the 

New Amsterdam Casualty Company of this city, 

as submitted to the board of directors recently 

by President J. Arthur Nelson, shows a very 
successful year; with premiums written amount- 
ing to $14,316,139, less reinsurance premiums 
of $628,023. Acquistion and administration ex- 
penses paid were $4,836,009, with losses and 
claim expenses paid of $7,903,105. Total in- 
vestment earnings were $1,097,970, credits from 
underwriting and investments amounted to 
$2,046,964. Profits for the year were $1,058,- 

199; dividends paid $798,000; surplus increased 

by operations $260,199; surplus by new capital 

stock was $1,380,000, the total increase in sur- 
plus was $1,640,199. Surplus as of December 

31, 1928, amounted to $8,751,742, as against 

$7,111,543 in 1928; premiums increased $255,- 

972, reserves increased $988,765, surplus in- 

creased $1,640,299, assets increased $2,820,663. 
The financial statement of the company at 

the close of business December 31, 1928, includ- 
ing premiums over ninety days old, showed that 
the assets were $27,207,920, capital $3,000,000, 
surplus $8,751,742, and the surplus to policy- 
holders amounted to $11,751,742. 


Bankers Indemnity Stockholders to Vote 
on Capital Increase 
Stockholders of the Bankers Indemnity Com- 
pany, Newark, will hold their annual meeting 
on February 19, and will consider the directors’ 


proposal (made on November 20, 1928) to in- 
crease the authorized capital from $1,000,000 to 
$2,500,000 by adding 300,000 shares at $5 par. 


Great Progress of Bankers Indemnity 

The Bankers Indemnity Insurance Company, 
of Newark, N. J., issues a statement as of De- 
cember 31, 1928, which denotes excellent pro- 
gress in volume of business transacted and in 
financial strength. Its premium income nearly 
doubled last year, having increased from $1,289,- 
057 in 1927 to $2,444,540 in 1928. Its reserves 
were augmented by $755,000 and its assets in- 
creased $818,000. The company’s resources now 
stand at $4,121,546, and it shows a capital of 
$1,000,000 and a net surplus of $1,000,000, after 
including among its liabilities a voluntary re- 
serve of $146,296. Its premium reserve is now 
$1,099,587, and its claim reserve $723,404. The 
officers of this strong and progressive company 
are as follows: President, Charles Niebling; 
vice-president, Frederick E. Wilkens; treasurer, 
William M. Grover; secretary, Ernest H. Bab- 
bage; assistant seoretary-treasurer, John C. 
Montgomery; assistant secretaries, Edward O. 
Allard and George W. Donnan. 


Lloyd’s of Texas Licensed 

Lloyd’s of Texas, Dallas, has been licensed in 
Texas and is already operating there, writing 
all forms of insurance except life and also doing 
reinsurance business. 

The Thomas Investment Company, a Texas 
corporation with a paid-in capital of $1,000,000, 
is the attorney-in-fact. 


Howard Osborn Married 
The many friends of Howard T. Osborn, 
superintendent of agents for the Equitable 
Casualty and Surety Company, New York, are 
congratulating him on his marriage last week 
to Miss Betty Penrifoy, daughter of Judge 
Penrifoy, of South Carolina. 
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SUN INDEMNITY’S FINE STATEMENT 
Assets Increased by Over $600,000 

A comparison of the financial statement of 
the Sun Indemnity Company, of New York, as 
of December 31, 1928, with that dated a year 
earlier, shows that fine progress was made by 
that substantial company in all important items 
during the year just closed. 

Its assets advanced more than $600,000, its 
unearned premium reserve increased $165,000, 
its voluntary reserve for contingencies was aug- 
mented by $20,000, and its net surplus shows a 
gain of $37,000. 

Its resources now aggregate $3,722,488; its 
unearned premium reserve is $1,253,131; its 
claim reserve is $1,105,563; its contingency re- 
serve is $50,000, and its net surplus is $418,455, 
which, with the $700,000 capital, gives it a sur- 
plus as regards policyholders of $1,118,455. 
President F. I. P. Callos and his associates 
should feel well pleased with the results of their 
year’s activities. 


United States Fidelity and Guaranty 
Branch Office Changes 

Battrmore, Mp., February 5.—The following 
changes in branch offices have been announced 
by the United States Fidelity and Guaranty 
Company: L. E. Hed, general agent in South 
Dakota for a number of years, to be special 
agent at San Diego; E. J. Fitzsimmons, for- 
merly with the Pittsburgh office, made resident 
agent at the new office at Erie, Penna., and 
James D. Bartlet of the Harrisburg office made 
resident agent of the new office at Williamport, 
Penna. 


Death of William T. Donaldson 

Bartimore, Mp., Feb. 4.—William T. Don- 
aldson, attorney for the New Amsterdam Cas- 
ualty Company, died here last week. 

Mr. Donaldson, who was 60 years old, had 
charge of the casualty company’s legal depart- 
ment since 1919. 

Surviving him are a daughter, Mrs. Harold 
D. Norris, of Rochester, N. Y.; three brothers, 
Albert E., George B. and Harvey C. Donald- 
son, and a sister, Miss A. T. Donaldson. 
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NATIONAL 
CASUALTY 





ARE YOU MAKING PROGRESS? 


If not would you like to know why 
NATIONAL CASUALTY Salesmen forge 
— continually? A post card inquiry will 
0. 
We have a complete line of Commercial, 
{ndustrial, Group and Deferred Payment Ac- 
eident and Health policies. A connection with 
this company may be the turning point in 
your life. 


NATIONAL CASUALTY CO. 
Detroit, Mich. 
W. G. CURTIS, Pres. 
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NEW YORK CASUALTY’S 1928 GAINS 
Company’s Surplus to Policyholders In- 
creased $1,452,307 

The annual financial statement of the New 
York Casualty Company, of which J. Carroll 
French is president, shows that the organiza- 
tion’s assets have risen to $7,030,523, as of 
January 1, 1929. This is an advance from #,- 
862,579, which was the total of 1927. Net pre- 
miums increased from $2,179,604 in 1927 to $2,- 
842,503 last year, while substantial increases 
were noted also in other phases of the com- 
pany’s operations. 

The net surplus is now $2,862,420 which, with 
a capital of $1,500,000, gives a surplus to pol- 
icyholders of $4,362,420. The company notes 
that its claims paid since organization have 
reached the large total of $10,900,000. 

Among its assets, the New York Casualty 
lists cash in, banks and on hand of $1,167,963; 
guaranteed mortgage loans of $1,011,100; State 
and government bonds for $761,200; railroad 
and other bonds of $2,036,500; and railroad and 
other stocks of $1,392,850. Under its liabilities 
the company carries a voluntary contingent re- 
serve over and above requirements of $300,000. 
With its increase in surplus to policyholders 
of $1,452,307 over the year before and its ex- 
tended scope of operations, the New York Cas- 
ualty has had a very satisfactory year in 1928. 


E. J. HALLIGAN MADE ASSISTANT 
SECRETARY 
Joins Standard Surety and Casualty at 
Home Office 

President Frank G. Morris ennounces the 
appointment of Edward J. Halligan as assist- 
ant secretary of the Standard Surety & Casualty 
Company of New York. His new duties will 
embrace underwriting problems in the surety 
business conducted by his company at its head 
office, 80 John street, New York City. 

For about eight years prior to 1916, Mr. 
Halligan was superintendent of construction for 
the Hassan Paving Company of Worcester, 
Mass., where the practical experience formed 
a splendid background in connection with his 
next work in the contract bond department of 
the United States Fidelity & Guaranty. Upon 
leaving that company he joined the surety or- 
ganization of the Massachusetts Bonding Com- 
pany and resigned to accompany George E. 
Hayes, who assumed the vice-presidency of the 
Union Indemnity Company. 

In 1926, he became associated with the New 
York office of The Metropolitan Casualty In- 
surance Company as superintendent of its surety 
department. In his new work he continues his 
association of nearly three years with John R. 
English, former manager of The Metropolitan, 
now vice-president of the Standard Surety & 
Casualty. 
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Fight Effort to Kill Missouri Compensa- 
tion Act 

St. Louris, Mo., Feb. 4.—Organized labor in 
Missouri proposes to fight to the last ditch the 
efforts of damage-suit attorneys to kill the 
Workmen’s Compensation Act passed by the 
General Assembly in 1925 and ratified by the 
people of the State by more than 300,000 votes 
at the general elections in November, 1926. 

As is known the Judiciary Committee of the 
Missouri House composed exclusively of at- 
torneys has reported out favorably a bill for 
the repeal of the compensation act, although no 
one appeared in support of the measure at the 
only public hearing on the measure. The re- 
port was “railroaded” after the committee re- 
fused to give persons opposed to the bill an 
opportunity to be heard. 


Milton P. Link Becomes Great American 
Official 


Milton P. Link, manager of the Great Ameri- 
can Indemnity Company’s New York metropoli- 
tan branch office, was appointed an assistant 
vice-president at the directors’ meeting of that 
company last week. 


Mr. Link went with the Great American when 
it opened its doors at 1 Liberty street, July 
12, 1926. During his encumbency as manager, 
he has increased the company’s New York city 
premiums substantially, his department hav- 
ing written more than $1,400,000 net premiums 
in the calendar year 1928. 








SOUTHERN 
SURETY CO. 


General Offices 
9th & OLIVE STS. ST.LOUIS, MO. 


Admitted Assets 


$11,500,000.00 


We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Automobile and Burglary 
Insurance. 


Let the Southern Serve You 
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PROPOSE TAX REDUCTION 
IN MARYLAND 





Report Complains New Companies 
Cannot Organize There 





MEASURE BACKED BY GOVERNOR 





Provision Up That Taxes Should Not Ex- 
ceed Taxes Payable in Company’s 
Home State 

BattrmoreE, Mp., Feb. 4.—A reduction in the 
taxes imposed on guarantee and insurance com- 
panies im Maryland is one of the principal 
changes recommended for the State revenue 
laws in the report of the Maryland tax revision 
commissioner, and which will have the backing 
of Governor Ritchie. 

The section of the act referring to these com- 
panies, which it is proposed shall become ef- 
fective “at once,” is a provision that the taxes 
shall never exceed the taxes which would be 
payable if the corporation were organized 
under the laws of some other State. 

“The present method of taxing fidelity and 
guarantee and other insurance companies hav- 
ing a capital stock incorporated under the laws 
of Maryland, makes it virtually impossible for 
any such corporation to be organized under our 
laws,” the report said. “The result is that for 
years practically no such corporations have been 
formed in the State.” 


NATIONAL SURETY OPENS PARIS 
BRANCH 
Company Also to Have Berlin Office Soon 

The National Surety Company, New. York, 
announces the opening of its branch office in 
Paris for the transaction of fidelity business. 
For the present the Paris office will be in charge 
of Vice-President Hugh Nettle at 9 Rue Boissy 
d’Angles. Mr. Nettle’s appointment was noted 
recently in THE Spectator. It is expected to 
have the Berlin office open and ready for busi- 
ness not later than April 1. 

In addition to the writing of all fidelity 
lines for patrons and agents of the National 
Surety Company, the arrangement just com- 
pleted will provide the facilities of the Investi- 
gation Bureau now being conducted by Mr. 
Nettle throughout Europe. 

The opening of the Paris office is the first 
step in the foreign expansion program of the 
National Surety Company. Within the near 
future the company will be prepared to also 
enter Mexico and the Argentine Republic. 


W. L. Taylor in New York Planning East- 
ern Department 
W. L. Taylor, president of the Federal Surety 
Company of Davenport, is in New York city 
this week. Mr. Taylor is planning the opening 
of an Eastern department for his company which 
will have supervision over New York, New Jer- 
sey, Delaware and the New ‘England States. 
Mr. Taylor, who is stopping at the Commodore 
hotel, is interviewing prospective managers for 
the new territory the Federal Surety will 
develop. 
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American Investment 
Securities 
Boston Insurance 
Columbian Nat’l. Life 
New Hampshire Fire 


United Life & Accident 


and all other 
New England Insurance Stocks 


CHAS. A. DAY & CO. 


Incorporated 


Sears Bldg. Boston 





INSURANCE STOCK QUOTATIONS 

The following quotations, as of February 5, 
1929, are from reliable houses, and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
Spectator will endeavor to supply the data: 


Bid Offered 

“—- pe aca ox of ead 

rthur Atkins 1 31 
Miliken & Pell, Nowa a3/6 a4 
Gitbert il eC NT = 3 

iott 0., 1 

American Reserve Ins. Co. 32/4 88/4 
J. Roy Prosser & Co., N. Y......... 91 96 

American Salamandra 
Henry G. Rolston & Co., N. Y..... 83 86 

American Surety 
Lewis & Co., Hartford...........00. 320 330 

oe 

ur Atkins & Co,, N. Y.......... 
Gilbert Elliott & Co., N. ¥. Soanenta's od 4 

Bankers Indemnit (Newark) 

Miliken & Pell, Wound, Se Sees 26 26% 
L. A. Hollander & Co., Newark. ..... 26 261% 
Baltimore-American (new stock) ;e 
. Roy Prosser & Co., N. )$ havaw sess 4814 50 
enry G. Rolston & Co. Selesbcw 8 50 
Gilbert Elliott & Co., N'Y ‘¢. Sees 481% 50 

Brooklyn Fire 
Henry G. Rolston & Co., N. Y.. 130 135 

Camden Fire 
Arthur Atkins & Co., N. Y.......... 37 39 
McKinley & Co., N. NRE aii 37 39 
L. A. Hollander & Co., ane pene is 38 39 
Gilbert Elliott & Co., N. Y. C....... 37% 38% 
Miliken & Pell, ionta: N. Jesosee oe 8 39 

Carolina Insurance 
J. Roy Prosser & <a 2 es diese a 48 52 
Arthur Atkins & Co., N. Y.......... * 48 51 

be tt & Co, C 

es Sincere hicago. 

Commercial Cas. Ins. Co. ae 1674 - 
ye Ric & Pell, Newark, N. J..... se 48 52 
J. S. Rippel & Co., Newark Mnigeneas-s 48 53 
Gilbert § Eliott & Co., N. ¥.C..... es 48 53 

CCharies Si mee Chi 

arles Sincere 0. ; 
oe 
arles Sincere Disses 

Continental Ins. Co. bias sa is 

wis & Co., Hartford... .....000. 91 93 

Basle. Fire ry . 

ont er eee 
Set hes Se  S Fae 4 3s 
uitable Casualty & Saath “Co. 

‘almer & Co., New York City... 56 59 

eo a 

ott & Co., N. Y. C..... eee 
eon aw ” ad 
Co., Hartford...........+.. 103 105 

Fidelity and Casualt 
Arthur Atkins & peewee sedses® 465 175 
J. Roy Prosser & & Co, Mb Ksseoenens nm 175 
Gilbert Elliott & Co., + 4% 4 ee +» 164 175 

Mile = 26 

iliken e ewark, one 45 453 

enry G. Rolston & Co., Be Vivveeds 45 rity) 
; SR Rippel & Co., Newark......... 45 4534 
L. A. Hollander & Co. Newark...... 45 453 
Arthur Atkins & Co., N.Y rae ash. ae 46 
Gilbert Eliott & Co., N.Y. C........ 45 454 














Franklin Fire 
Arthur Atkins & Co., N. Y.......... 
Glens Falls 
Arthur Atkins & Co., 
J. Roy Peeewe | & & Co. 
Lewis & Co., 
Gilbert Eliott .: os Dis Wa Ge gcc . 
Globe & Rutgers (new stock) 
Lewis & Co., Hartford.............- 
Gilbert Eliott & Co., N. VY. C....... 
Great American Ins. 
L. A. Hollander & Co., <- geaeee 
J. Roy Prosser & Co., N.Y. 
Arthur Atkins & Co., N pe 
Lewis & Co., H or soe 
Gilbert Eliott & Co., N. Y. C........ 
Hanover Fire (ex stock div.) 
Arthur Atkins & Co., N. Y.... 
Lewis & Co., Hartford........ 
Gilbert Eliott & Co., N. Y. C 
Halifax Fire (ex rights) 
J. Roy Prosser & Co., N. V......00- 
Harmonia Ins. Co. (ex-rights) 
G. Roy Prosser & Co., N. V.....cce00 
Arthur Atkins & Co., 
Henry G. Rolston & Co. N.Y. 
Home (N. Y.) ex Home Sec. Co. 
a i Bag Beh N. Y 
McKinley & Co., N. Y....... 
Gilbert Eliott & oa N. ¥. C.. 
Lewis & Co., Hartford........ 
Hudson Cas. Ins. Co. 
McKinley & Co., N. Y..... Scee ane 
Importers and Exporters 
Arthur Atkins & Co., N. Y....... eae 
Gilbert Eliott & Co., N.Y. C....... 
Ins. Co. of North America 
Lewis & Co., Hartford........ -ivas 
Maryland Casualty 
Gilbert Eliott & *Co., N. VY. 
Missouri State Life (ex ante 
Arthur Atkins & Co., N. Y........ 
National Liberty (new stock) 
Henry G. Rolston & Co., 

J. Roy Prosser & Co., 
aibae Atkins & Co., N.Y 
National Surety ag? stock) 

McKinley & Co., ve aeee i 

Lewis & Co., Hartiord.. pean ee ae 
National Union yey 

J. Roy Prosser & 

Gilbert Eliott & Sco oN ve 
New Amsterdam ~“ 

A Le i ree 

Gilbert Eliott & a x. Palsicscsew 
New Jersey Ins. Co. 

J. S. Rippel & Co., Newark......... 
New York Casualty Co. 

J. Roy Prosser & 6 Say 

Lewis & Co., artford 

Gilbert Tete s & oa, N.Y. C. 
New World Life 

Charles Sincere & Co., Chicago...... 
Niagara Fire 

Lewis & Co., Hartford.............. 
North River Ins. Co. 

Arthur Atkins & Co., N. Y.. 








cesses 





Pacific Fire 
Henry G. Rolston & Co., N. Y..... . 
Peoples National 
Roy Prosser & Co., N. Y....... =e 


enry G, Rolston & Co,, N.Y. 
Presidential F. & M 
Charles Sincere & Co., Chicago. . 
Public Fire Ins. Co. 
Miliken & Pell, Newark, N. J........ 


~~ 








Write for BTI 





3214 
32 


148 
148 


410 
410 


86 
85 


102 
101 


30% 











Bank and Insurance Stocks 


GUTTAG BROS. 
16 Exchange Place, New York 


314% 


























Republic Fire, Pittsburgh (ex rights) 
N.Y 


Ps G. oe L sidan 44 45 
urity Ins. Co. o — aven 
Arthur Atkins & Co., N. Y.......06% 128 134 
St. Paul F. & M., Ins. Ca. 
J. Roy Prosser *& o SRG. AR aR eee 218 225 
McKinley & Co., N. ue Sei vaies tice oe 225 
Southern Surety 
. Gilbert Eliott Ca, Ne WeCrsvccios 44 46 
tuyvesant 
J. Roy Prosser & Co., A Eade ietate 385 400 
Arthur Atkins & Co., N. Y.......+- soe Se ‘iad 
Gilbert Eliott & Co., x Y. C.. D a.bieiaase 385 400 
Sun Life Assn. ‘ 
Lewis & Co., Hartford.........s+0- . 2450 2550 
bs S. Fire Ins. Co. e 
Henry G. Rolston & oo ya 135 
5. ora Prosser & Co., N. Y.....+. “se 135 
Lewis & Co., Hartford...... pach aioe 130 135 
Universal Ins. Co. 
Arthur Atkins & Co., N. V.......00- 72 76 
United States Merchants ae 2 EE 
J. Roy Prosser & Co., N. Y.....ee0s 495 510 
Henry G. Rolston & Co., BW vse . 495 510 
Virginia F. & M. 
Arthur Atkins & Co., N. Y......06- .- 32 140 
J. Roy Prosser & Co., MEV n ocecesnc. ae 140 
Westchester Fire 
McKinley & Co., N. Y....... nase 94 96 
Arthur Atkins & Co., N. Y.......6- 4 93 96 
J. Roy Prosser & Co., Le ee nee 93 96 
HARTFORD STOCKS 
Aetna Casualty and Surety 
Conning & Co., ME v vere vos nens 1600 1650 
Lewis & Co., Hartford.......cseees -- 1600 1650 
Aetna Insurance Fire 
Conning & Co., Hartford. . Sune 800 810 
Lewis fo Co., » Hartford ee pean an . 800 810 
Aetna Life Ins. Co 
Conning & Co., Hartford............ 1250 1280 
Lewis & Co. Hartford...... Wate Ce 1250 1280 
Automobile Insurance 
Conning & Co., Hartford........ cbse 620 
onan & Co., — Buaaese wecpce., Te 620 
n. General Life 
Conning & Co., eo cowaeae cone eee 2150 
a Hartford. . iesedes S500 2150 
Hartford Fire 
Conning & Co., Hartford............ 975 990 
Lewis & Co., Hartford.........22+-. 975 990 
Hartford Steam Boiler 
Conning & Co., Hartford............ 850 880 
fn Be Hartford.........++++- 850 880 
ational Fire 
Conning & Co., Hartford... ccecse | Dee 1400 
Lewis & Co., Hartford......... cipee Ee 1400 
Phoenix Insurance 
Conning & Co., Hartford............ 990 1010 
FR ms ca Bartierd.....cccscesss 990 1010 
ravelers Insurance 
Conning & Co., Hartford............ 1880 1900 
Lewis & Co., MAMNE..00<000cc00s 1880 1900 


NEW ENGLAND STOCKS 
American Investment Securities Co. 


Chas. A. Day & Co., Inc., Boston.... 24 26 
Boston Casualty 
Chas. A. Day & Co., Inc., Boston.... 15 20 


Boston Lusurance (new stock) 


Chas. A. Day & Co., Inc., Boston... 970 995 
Capitol 7 Ins. Co. 
has. A. Day & Co., Inc., Boston 
Preferred pian avaaes Hy hear. P 95 
SEEN « a's s-p:h kiatecipions aneide a0. 0% 285 
Columbian ‘National Life Ins. Co. 
Chas. A. Day & Co., Inc., Boston.... 445 460 
Mass. Bond & Ins. Co. (new) 
Chas. A. Day & Co., Inc., Boston.... 180 
Mass. Title Ins., Pfd. 
Chas. A. Day & Co., Inc., Boston.... 25 35 
New England Fire 
Chas. A. Day & Co., Inc., Boston.... 48 52 
New , toms Fire 
Chas. A. Day & Co., Inc., Boston.... 600 
Old Colony Insurance 
Chas. A. Day & Co., Inc., Boston.... 270 mere 
Providence- Washington 
Chas. A. Day & , Inc., Boston... 910 925 
Springfield Fire and Marine (new) 
Chas. A. Day & Co., Inc., Boston.... 220 250 
United ¥ % and Accident Ins. Co. 
Chas, A. Day & Co., Inc., Boston.... 35 40 





P. R. Garrison Made Acting Manager 

The Prudential Insurance Company of 
America has announced the appointment of P. 
R. Garrison as acting manager of the New 
York ordinary agency at 217 Broadway. Mr. 
Garrison succeeds the late Charles A. Foehl. He 
has been assistant manager for the past ten 
years. 
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Albany Legislation 

Apany, N. Y., Feb. 6.—Insurance and work- 
men’s compensation legislation continues to 
move along leisurely in both Senate and House. 
Consideration and full disposition by the legis- 
lature of the proposed departmental amendments 
to section 97, insurance law, will monopolize 
public interest largely until their fate is deter- 
mined by the Solons. 

Additional bills introduced in the two Houses 
are the following: 


Senator William J. Hickey, Buffalo, amend- 
ing section 282-B, highway law, and adding new 
article 10, State finance law, creating a motor 
vehicle insurance fund to insure motor vehicle 
owners against liability, to be administered by 
the Motor Vehicle Commissioner, the owner 
having the option to file a surety bond or in- 
surance policy, or a policy under the State fund. 

Assemblyman Herbert A. Bartholomew, 
Whitehall, amending subdivision 18, section 206, 
education law, providing that a contract for 
transportation of school children must be in 
writing, and submitted to the district school su- 
perintendent for approval, with special reference 
to the type of conveyance and character of the 
driver, and amount of insurance carried. 

Assemblyman John H. Conroy, New York, 
amending subdivision 10, section 143, insurance 
law, by providing that the license of a broker 
may be suspended, as well as revoked, by the 
Superintendent of Insurance, either pending in- 
vestigation and hearing, or after the investiga- 
tion and hearing. 


Senator James J. Crawford, New York, 
amending subdivision 1, section 282-B, highway 
law, requiring all owners of motor vehicles to 
file an indemnity bond or insurance bond of 
$5,000, the amount, in case of owners of com- 
mercial vehicles, to be $10,000. 

Assemblyman John H. Conroy, New York, 
adding new section 138-B, insurance law, by 
providing for licensing employees of public ad- 
justers. 

Assemblyman Walter S. Gedney, Rockland 
county, submitting to the voters of New York 
city the question whether the minimum wage of 
first grade firemen and patrolmen shall be $3000 
a year, and whether the minimum pension here- 
after shall be one-half of the prevailing salaries, 
with the minimum monthly pension to widows 
of $50, and an affirmative vote being a mandate 
on the board of estimates to provide funds for 
such pensions and wages. 

Assemblyman Irwin Steingut, Brooklyn, 
amending subdivision 1, section 282-B, high- 
way law, requiring indemnity bonds or insur- 
ance policies of $10,000, in case of commercial 
vehicles. 

Senator Arthur H. Wicks, Kingston, and As- 
semblyman De Witt C. Dominick, Orange 
county, amending the banking law by providing 
for group life insurance on employees of sav- 
ings and loan associations. 

Senator William T. Byrne, Albany, amending 
section 28, compensation law, by providing that 
the right to claim compensation shall be barred 
unless, within six months after final deter- 
mination by a court that the claim is properly 


under the workmen’s compensation law, the 
claim for compensation shall have. been. filed. 

Assemblyman C. P. Miller, Genéseé county, 
adding new article 4-A, compensation law, pro- 
viding compensation for employees, disabled or 
dying from silcosis. 

Senator A. J. Kennedy, Queens, amending 
subdivision 6, section 270, labor law, by pro- 
viding that in fireproof buildings, equipped with 
automatic sprinklers, partitions of wood or glass 
may be installed for office or show-room space. 

Assemblyman C. P. Miller, Genesee county, 
amending subdivision 2, section 3, workmen’s 
compensation law, by adding to the list of oc- 
cupational diseases, for which compensation is 
pavable, all disabling diseases and disabling ill- 
nesses. 

Assemblyman Edward J. Coughlin, Kings, 
amending section 13, workmen’s compensation 
law, to permit an injured employee to recover, 
as part of compensation, reasonable amounts 
expended for medical or other attendance. 

Assemblyman Jacob J. Schwartzwald, Kings, 
amending subdivision 6, section 143, insurance 
law, relative to the qualifications of an individ- 
ual, applying for a broker’s certificate of au- 
thority. 

Senator Stephen F. Burkard, Queens, adding 
new section 141-C, insurance law, making the 
maximum rate for fire insurance in Queens 
county, fifty cents for each $100 of insurance 
for three years. 

Bills passed by the Senate include the amend- 
ment to the village law (subdivision 27, sec- 
tion 89), introduced by Senator George R. 
Fearon, Syracuse, providing that a village may 
contract for indemnity insurance, against “lia- 
bility imposed by law,” for damages for in- 
juries to persons or property. 

The bill of Assemblyman Horace H. Stone, 
Syrause, passed by the House, amends section 
285-A, highway law, in relation to service of 
process on non-residents, in actions involving 
operation of motor vehicles within the State, 
so as to cover operation, where it is with con- 
sent, express or implied, of a non-resident. 

The House has advanced to third reading 
the bill of Assemblyman R. B. Smith, Syra- 
cuse, amending subdivision 4, section 205, gen- 
eral municipal law, so as to permit a municipal- 
ity to contract for indemnity insurance, covering 
municipal liability to injured firemen. 





Malaria Problems 


Under the title Malaria Problems, Dr. Fred- 
erick L. Hoffman has issued a book which rep- 
resents all the different papers which he has 
published upon this subject since he became in- 
terested in it. By means of this excellent book 
the insurance fraternity has a convenient source 
of trustworthy information concerning the sub- 
ject of malaria which will be of much interest, 
particularly to companies doing business in the 
Southern States. Copies may be had free of 
charge on application to the Prudential Insur- 
ance Company, Newark, N. J. Dr. Hoffman 
is a member of the National Malaria Commit- 
tee, which aims to deal with the whole question 
of the control or eradication of malaria. 
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Wisconsin Legislator Would Have State 
Represented on Life Company Boards 
Manpison, Wrs., Feb. 2.—Because of the wide 

interest of the State in insurance matters, As- 

semblyman Frederick W. Cords, Jr., Milwau- 
kee, offered a bill in the house on Thursday 
providing an appointment by the governor of 
one additional director for each domestic life 
insurance company. The director would serve 
on the board with the other directors and would 
be appointed for the longest term of any direc- 
tor to hold under the by-laws of the company. 

The director would receive the same compensa- 

tion as other directors and would be paid by the 

company. It shall be the duty of such director 
to make an annual report to the governor on the 
affairs of the insurance company. 


West Coast Life Makes Excellent Progress 


The West Coast Life Insurance Company, of 
San Francisco, at the end of its twenty-third 
year in business, makes an excellent financial 
statement and record of growth for the past 
year. The new paid-for business in 1928 ag- 
gregated $26,249,000, an increase of nearly 
$6,000,000 over the business of 1927. This in- 
crease is estimated to be higher than that of 
most other companies in the same territory. 
The admitted assets of this well-established 
company now amount to $16,961,538, represent- 
ing an increase of over $1,800,000 during the 
year. After adding $53,071 to the policyhold- 
ers’ dividend fund, the net earnings for the 
year were $281,169, of which $70,000 were paid 
in dividends to stockholders; $50,000 were trans- 
ferred to the general contingency reserve, and 
$161,169 were added to the unassigned surplus 
account, which now amounts to $948,870. The 
surplus to policyholders, consisting of capital, 
assigned surplus and unassigned surplus, now 
amounts to $2,131,586. The premium income 
in 1928 was $4,037,000, compared with $3,684,- 
000 in 1927, an increase of $353,000. Insurance 
in force of this substantial company now ag- 
gregates $114,811,000, an increase for the year 
of $11,191,000. Victor Etienne, Jr., is presi- 
dent, Gordon Thomson is vice-president and 
actuary, arid C. C. Warner is secretary of the 
West Coast Life. 





Aviation Report 

Recently there was published in THe SpEc- 
TATOR an advertisement of the Convention Re- 
porting Company offering stenographic reports 
of the International Civil Aeronautics Confer- 
ence, which was held at Washington, D. C., 
in December. The price quoted was 25 cents 
per page. As the complete report contains nearly 
two thousand pages, the price, at that rate, is 
$480. 





Empire Fire Joins Western Union 
The Empire Fire Insurance Company of New 
York announces that it has been admitted to 
The Western Union. 
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SUNDERLIN ON FIRE INSURANCE 


By Charles A. Sunderlin, A. B., LL. B, 
of the Los Angeles Bar 


Secretary and General Counsel of the Insurance Institute of Southern California 


Sunderlin’s Complete Educational Course in Fire Insurance 
Embracing 40 Lectures and a Copious Topical Index 
Can now be obtained bound in 


ONE VOLUME 


at the reduced price of 


$12.50 


Bound in buckram, with stiff cover, or in flexible imitation black leather 


This affords a great opportunity for those interested 
in fire insurance to obtain 


A VALUABLE, UP-TO-DATE TEXT AND REFERENCE BOOK 
,; AT A LOW PRICE 


These Lectures deal with the following genesal subjects: 


1—The Policy Contract—General 
2—Insurable Interest 
3—Public Relations 
4—State Regulation or The Police Power 
5—Cooperation and State Supervision 
6—Co-Insurance 
7—Valued Policies 
8—Professionalizing the Fire Insurance Busi- 
ness 
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10—The Fire Insurance Rate 
11—Fire Insurance Reserve 
12—Agency and Brokerage 
13—Premiums 
14—Fire Prevention 
15—Waiver and Estoppel 
16—Coverage 


17—-Misrepresentations 
18—Warranties 

19—Matters Voiding Policy 
20—Matters Suspending Insurance 
21—Chattel Mortgage Clause 


22—Fall of Building Clause 

23—Negligence 

24—Cancellation 

25—Risks and Causes of Losses 

26—Requirements in Case of Loss 

27—Ascertainment and Amount of Loss—Ap- 

praisal 
28—Options of Company in Case of Loss 
29—Apportionment of Loss—Pro Rata Lia- 
bility 

30—Loss—When Payable—Non-Waiver by Ap= 
praisal or Examination 

31—Adjustments 

32—Subrogation 

33—Insurer’s Liability 

34—Mortgagee Interests 

35—Earthquake Clauses 

36—Use and Occupancy—Profits and Com- 
missions—Rents and Leaseholds 

37—Floating, Excess and General Cover Con- 
tracts 

38—Miscellaneous Forms 

39—Endorsements 

40—Reinsurance 


The broad scope ot the Lectures, indicated by the above titles, renders them of incalculable value, as 
both text and reference works, to both men actively engaged in the fire insurance business and those con- 
templating entering it. It will be found of genuine service by executives, underwriters, adjusters, general, 
special and local agents; insurance brokers, lawyers and the public. 

In Sunderlin’s Lectures are answers to thousands of practical, every-day fire insurance questions, as 
determined by the courts. The user of these Lectures can fit himself the better for the intelligent handling 


of his business. 


TAKE ADVANTAGE OF THE LOWERED PRICE—DO IT TODAY! 


The 40 Lectures and Index, complete in one volume 
In Buckram binding 
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A “Courtesy Code” for Agents 


employees of the Equitable Casualty and 

Surety Company, New York, recently. 
Executive Vice-President John L. Mee stressed 
the business importance of courtesy and said 
in part: 


| speaking to a group of producers and 


A stranger steps through the door of your 
office, stands expectantly before you, and— 
waits ? 

If your mind snaps back a spontaneous and 
emphatic “no”; if such spontaneity and empha- 
sis is further accentuated by your actions, then 
you are not the type that builds good-will, re- 
spect and business for your company. 

He who wishes to build himself and com- 
pany should mentally and without losing his 
self-respect, put himself in the position of one 
who strikes his breast—the Publican. He who 
will in the future be more steadily guided by 
the Golden Rule, and fully understand the true 
meaning of “courtesy,” is bound to find the pot 
of gold at the end of the rainbow—success. 

Courtesy is not only something the public has 
the right to expect of you but as someone has 
aptly said, it pays. 

Did you never observe upon entering a 
crowded hotel, or rushing to or from the ter- 
minal of a thoughtfully managed and success- 
ful railroad how every employee, in a manner 
of speaking, goes out of his way to ease your 
burden? Small wonder crowds flock to that 
hotel or prefer one steam road to another. 

Those who think metropolitan commercialism 
is too selfishly engrossed in its struggle for the 
wealth of a Midas, that it has little time to in- 
dulge in courtesies, will find refreshment in this 
little contribution to the New Yorker: “There 
is an elevator starter in town who really puts 
his heart in his work. He is in the Strauss 
Building, if you want to know, and he makes 
you feel that elevators were designed especially 
for your use. He is so pleasant, peppy (not 
fresh) and attentive that that ‘satisfied guest- 
-of-the-management’ feeling lasts.” 

Hotel Fontenelle, Omaha, is an outstanding 
illustration of what an institution can do toward 
making people “Business-Happy.” I remember 
with delight how I was received with such cor- 
diality and upon making inquiry, learned how 
the employees are expected to adhere constantly 
to certain fundamentals. The appearance, so- 
cial, political or financial position of the pros- 
pective guest makes no difference to them—a 
“y greeting and helping hand is extended to 
all. 

From the Fontenelle code, I have been in- 
spired to lay down a “Courtesy Lesson” to the 
company’s home office organization and branch 
managers, that is not to be considered a sermon 
but a series of suggestions which will make us 
all bigger and greater and our company even 
more successful. Here they are: 


I will, to the very best of my ability, try: 

To be a lady or gentleman. 

To render 100 per cent service. 

To be courteous, both to clients and to fol- 
low employees. 

To work willingly and. cheerfully. 

To look pleasant and wear a smile. 


To be alert to anticipate the client’s desires 
and to surprise them with services and atten- 
tions they do not expect. 

To obey our rules because I realize that rules 
are necessary in a business organization. 

To practice headwork and heartwork because 





I know that these virtues are indispensible to 
success. 

To interpret intelligently the policy of our 
organization. 

To strengthen myself by study, observation 
and practice. 

To never lose my temper. 

To never argue with a client, but diplomatic- 
ally lead him. 

To make every client satisfied and happy. 


Reports from Many Sources Indicate Increas- 
ing Demand for Sprinkler Protection 


Africa, comes an interesting report of 

fire insurance methods in a land where 
“it is sometimes necessary to travel as much as 
3200 miles by rail to get into some of the more 
remote districts of the Congo, where there are 
large copper mines.” 

One of the significant paragraphs found in 
the report is this: 

“Fire departments, known as fire brigades 
in South Africa, are all municipally controlled, 
and the insurance companies are not called upon 
to contribute to their upkeep. They are mod- 
ern and well equipped and would compare well 
with those of small size towns in America and 
England. Sprinklers are in common use. Most 
of the large factories and all theaters are 
sprinklered.” 

The quotes are ours because it is believed 
there is a “tip” for Americans in what the South 
Africans are doing for themselves and their 
properties in the matter of automatic protection 
against fire waste. It is encouraging, moreover, 
to note an increasing interest in sprinklers 
throughout the United States on the part of 
public officials, fire chiefs, fire marshals and un- 
derwriters, as well as agents and brokers. 

When it was noted, for example, that Boston 
was experiencing a per capita fire loss of $6.59, 
as compared with $3.90 in sixty-three other New 
England cities and $3.35 in 337 other cities in 
the United States, an exhaustive investigation 
was made of its fire-fighting facilities. The 
report subsequently made public by the Na- 
tional Board of Fire Underwriters contained 
the observation that: 

“Automatic sprinkler systems are generally 
conceded to be one of the best safeguards against 
fire. This is particularly true for buildings 
having the weak structural characteristics preva- 
lent in Boston, where a large number of such 
buildings are unprotected with sprinkler sys- 
tems. This absence of sprinkler protection 
where especially needed is attributable to lack 
of proper municipal and State laws covering 
such installations. The State fire marshal may 
order the installation of sprinklers under cer- 
tain conditions, but his orders have been in- 
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F ROM as far away as Capetown, South 


validated by court ruling because of his failure 
to prescribe regulations for sprinkler systems.” 

The Boston report wound up with recom- 
mendations which included: 

“That the State fire marshal be required to 
prescribe the necessary regulations covering the 
installation of sprinkler systems to permit the 
enforcement of the present State laws cover- 
ing such systems, and then enforce these laws. 

“That the State fire marshal extend proper 
delegation of authority to the fire department 
to permit better co-operation in the control of 
hazards and the installation of protective equip- 
ment. 

“That the owners of sprinklered buildings be 
encouraged and urged to provide adequate 
sprinkler supervisory or water-flow alarm ser- 
vice that the fire department may receive 
prompt notice of the operation of the 
sprinklers.” 

In similar vein, but going even stronger, the 
Board of Fire Commissioners of Elizabeth, New 
Jersey, drew up and promulgated an order, mak- 
ing mandatory the maintenance of automatic 
sprinkler protection in all garages in the city’s 
congested area, and in all two-story garages, 
regardless of location. The order was issued 
following an investigation by Elizabeth’s build- 
ing inspector. 

Likewise fire insurance chiefs throughout the 
nation are urging more strenuously than ever 
the installation of automatic sprinklers, realiz- 
ing as they do that such a system in fire-fight- 
ing is the “weapon” which will mostly quickly 
reach the enemy. “Look to the sprinkiers!” 
has become an early, if not the first, order upon 
arrival at a fire in any building known to be 
so protected. 

“Sprinkler equipment,’ Chief Frank C-. 
McAuliffe of the Chicago Fire Insurance Pa- 
trols told the International Association of Fire 
Chiefs, “is an essential fire-fighting device, and 
fire chiefs should be as familiar with sprinklers 
as they are with any other part of their de- 
partmental fire-fighting equipment.” 

“Of all fire protection devices, an automatic 
sprinkler equipment installed according to sound 
engineering principles and maintained in an ap- 
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proved manner, is the most valuable,” Chief 
McAuliffe continued. “Protective devices are 
numerous, but all are designed to perform one 
or more of three functions—discover fire, re- 
tard fire, and extinguish fire.” 

“For example, an automatic fire alarm may 
discover, an incombustible partition may retard, 
and a pail of water may extinguish a fire; but 
few protective devices perform more than one 
of these functions. On the other hand, the 
automatic sprinkler system stands pre-eminent 
among all protective devices because it is de- 
signed to automatically discover, retard and 
extinguish a fire; and when in complete work- 
ing order, it will accomplish all three of these 
ends.” 


Ay 
a, 














The men who should be the most active ad- 
yocates of sprinkler protection, however, both 
to safeguard their own expirations and attract 
new accounts, are local agents and brokers. 
They are the key men between property own- 
ers and protection; the men who owe it to 
themselves and to their clients to “carry the 
message to Garcia” in the matter of greater 
protection against fire, and at less cost to the 
assured; they are the men who have the most 
to lose if they let a competitor tell their clients 
first, and the most to gain in prestige, reputa- 
tion and new accounts if they are ahead of 
others with the simple story of the plan where- 
by premium savings pay for the cost of install- 
ing a sprinkler system. 
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Attention of General 
Insurance Brokers 


Do you realize the wonderful selling possi- 
bilities of Credit Insurance? Do you know 
that thousands of well-known Manufac- 
turers and Jobbers in every line—in every 
part of the country—carry policies of 


American Credit Insurance? 


Do you know that this broad protective service 


is endorsed by bankers? 
That it offers an exceptionally effi- 


advertised? 


That it is extensively 


cient Collection Service, through an organization 
of trained specialists operating in 12 strategical 
cities of the United States and Canada? 


Perhaps you know these things, but have said 


for you to handle. 


OF NEW YORK 
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that Credit Insurance is too technical, too involved 
It is true that it requires a 
specially trained agent to sell our policies; but we 
have originated a plan by which a General Insur- 
ance Broker can function in co-operation with our 
regular agents—and make money doing it. 


Why not investigate the possibilities? Find out 
how many of your present clients are not protected 
by Credit Insurance, then write or ’phone any 
of our offices for full particulars of our plan. 


|  Sihe AMERICAN | 


CREDIT~ INDEMNITY Co. 


J. F.M° FADDEN., presipent 
Offices in all leading Cities: 


New York, St. Louis, Chicago, Cleveland, Boston, 
San Francisco, Philadelphia, Baltimore, Detroit, 
Atlanta, Milwaukee, Etc. 


In Canada: Toronto, Montreal, Etc. 
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“Most of the leading companies,” said As- 
sistant Manager Gartside of the Western De- 
partment of the Fireman’s Fund, “maintain 
improved Risk Departments, which were estab- 
lished originally to encourage and develop the 
use of of automatic sprinklers for fire protec- 
tion, and to stimulate improved methods of con- 
struction, with the further thought in mind of 
increasing the volume of sprinklered risks and 
those of fire resistive construction, on their 
books. 

“The automatic sprinkler is the best fire pre- 
vention, or rather fire extinguishing, device 
known, and in view of the fact that fire losses 
in this country amount to over $500,000,000 a 
year, the encouragement of improved construc- 
tion and fire protection equipment is surely in 
order. 

“The Improved Risk Department, or Service 
Department, or whatever you wish to call them, 
offer the agent every facility needed to enable 
his client to equip his property with sprinklers 
—with a minimum of effort and a maximum of 
benefit as regards protection, cost, etc. The 
company, through engineers and experts of its 
special service department, will secure bids for 
the sprinkler equipment, or advise the agent’s 
client how he can secure his own bids; will see 
to it that no unnecessary equipment, which 
would add to the cost without increasing effi- 
ciency, is included in the price; will secure the 
necessary rating bureau’s approval of the plans 
and negotiate for the most advantageous rate 
which can be secured for risks of the class 
which is being sprinklered; will prepare forms 
so that the coverage is clear and complete—in 
other words, will give the agent’s client the 
benefit of the company’s experience, engineer- 
ing knowledge, etc., as though it were directly 
employed by the property owner, but without 
cost to him.” 

It would seem that nothing could be more 
attractive, to agents and property owners alike, 
when big and reputable manufacturers of auto- 
matic sprinkler equipment are willing to co- 
operate to the extent that they will plan, install 
and finance sprinkler installations. 


Insurance Society Prizes 

Donors of prizes for the April, 1929, exam- 
inations of the Insurance Society of New York, 
as announced by Thomas J. Grahame, chairman 
of the committee on prizes, are as follows: 

Casualty.—Jesse S. Phillips, president, Great 
American Indemnity Company. 

Fire-—Edward S. Inglis, vice-president, Cen- 
tral Fire Office, Inc. 

Fire, Intermediate Year.—William Y. 
Wemple, president, ,Meinel & Wemple, Inc. 

Fire, Senior Year——Charles A. Nottingham, 
assistant United States manager, Liverpool and 
London and Globe Company. 

Life, Junior Year—Henry Moir, president, 
United States Life Insurance Company. 

Life, Intermediate Year—Frank F. Koehler, 
Koehler, Kemp & Koehler. 

Marine, Senior Year.—William H. McGee, 
president, William H. McGee & Co. 

Suretyship, Intermediate Year.—Vincent Cul- 
len, vice-president, National Surety Company. 
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The Cub Studies the “No Demand” Whiffenpoof and His 
Silken Skein Leads Him to People Able, 
Willing and Ready to Buy 


BY A. PARKER PUSHER 








been dashed off in a moment of in- 

spiration * * * copy that has sold 
insurance has been built upon ideas jotted down 
on the back of an old envelope. But the Cub 
knew, even though he was a youngish sort of 
fellow, quite unexperienced in insurance ad- 
vertising, that the chances were that the display 
that catches the reader’s eye and the message 
that holds that reader’s attention for a mo- 
ment, and in that moment registers a name and 
a picture of an idea, was written and re-writ- 
ten; with hours of thought and work behind it. 
He was firm in his belief that the best adver- 
tising is constructed according to a plan just 
as the best machine is assembled according to 
a blue print. 

This Cub that we are writing about is a 
young fellow with unusual ideas in his head 
and unusual ways of doing things. He has only 
carried the title and the responsibility of the 
job of advertising manager for an insurance 
company a few short months. Yet in that time 
his point of view, his methods of study, and 
some. of his conclusions have been studies and 
found different—that’s why I noticed him; why 
I have “written him up” as the reporters say. 

There is one peculiar trait of this Cub that 
fascinates me. Perhaps I should say that it 
contrives to arouse my curiosity. That is his 
habit of fingering a skein of silken floss while 
thinking out a problem of advertising. I have 
wondered, sometimes, whether or not he believed 
in voodooism or some other form of sorcery. 

The last time I looked in on him he was 
twirling that everlasting skein of silk, the while 
playing a devil’s tattoo with one foot, as he 
stared at an advertisement clipped from the 
Literary Digest that read: 

“Selection is lfie. Millions would be saved 
in advertising if every advertiser would say 
this: ‘I can’t reach everybody. What people 
are worth reaching?’ Put it this way: In 
any community or neighborhood, who sets the 
pace? The drones, drifters, time wasters, or 
the smaller number of people each of whom 
has a definite purpose in life?” 

I was interested. I asked: “What’s puzzling 
you now, young fellow? If I can give you an 
idea I’ll be honored by the opportunity to con- 
tribute to the cause of good insurance adver- 
tising.” 

The tattoo stopped. The silken skein was 
tossed aside. The Cub put his problem so 
clearly and with such straight-cut emphasis that 
it was certain he would soon clear up the propo- 


R EALLY wonderful advertising copy has 


sition (whether it could be solved or not) for 
he knew what he was seeking. He said: 
“Herbert Hoover, who will soon be President 
of these United States, has come into such in- 
timate contact with business that he has some 
sound and well-tried ideas on this business of 
advertising. And Mr. Hoover has said, ‘One 
of the wastes that cause costly losses in busi- 
ness is due to enormous expenditures of effort 
and money in advertising and sales promotion 





The accompanying article is the sixth 
of a new series of twelve which will ap- 
pear in THE SPECTATOR from month to 
month. A. Parker Pusher is a man of 
standing in the insurance world, connected 
with a prominent company—a member of 
the Insurance Advertising Conference— 
who, in these articles, sets out in an tnter- 
esting and readable fashion, some ideas 
which have been evolved in his facile 
brain. They are well worth reading. 
—Enpitor’s Note. 











without basic information upon which to base 
sales promotion.’ 

“T am interested in trying to increase the 
income of the agents of this company by encour- 
aging the sale of what has been handicapped 
by the name of ‘the side lines.’ And the agents’ 
blow cold on my efforts because they say there 
is no demand. Where should I look for de- 
mand in insurance; to the agents, or to the 
people who buy and pay the premiums on the 
policies? And what constitutes demand?” 

I don’t relish the idea of giving advice. How- 
ever, a life insurance agent called me up the 
other day and said that I should be thinking 
of an income-at-65-policy, or something like 
that, and I felt that that entitled me to just 
one shot at the “no demand” idea, and so I spoke 
my piece, which was this: “It has been my 
experience that local agents who trot out the 
‘no demand’ whiffenpoof don’t mean anything 
of the kind. They use ‘no demand’ as a screen 
to hide behind. They don’t know how to pre- 
sent a kind of insurance a bit new or a bit out 
of the ordinary and they will not exert them- 
selves to learn how to do it.” 

The Cub reflected. Then he indicated the 
trend of his thinking by saying: 

“T wonder if agents, as a group, ever stand 
back and look at the world they are trying to 
sell on the idea of insurance—look at this 
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world as a group of people. I don’t mean the 
golf players these agents hope to have call up 
and say ‘write a sportsman’s policy for me,’ or 
automobilists, or home owners, or merchant: 
princes. I said the world these insurance mem 
are trying to sell to the idea of insurance for 
all its risks and hazards and I meant just that.” 

The Cub picked up a slip of paper. On it he 
had jotted down a lot of words, which he read 
slowly and with good emphasis: 

“When once we assume individualism and 
personal possession we are obliged to recognize 
the plain fact that there must be certain in- 
equalities and risks in any possible system of 
conducting life on this planet and that per- 
sonal profits offer a suitable and effective in- 
centive for assuming many of these risks. 

“Certain of these risks can be shifted or con- 
centrated in such a way that the losses growing 
out of them are distributed over many persons 
and over long stretches of time. This is the 
basis of insurance in all its forms. Other risks 
may be counted on to equalize gains with losses, 
and thus future trading or hedging may be used 
to guarantee comparative safety. Still other 
risks, such as spoilage and deterioration, may 
be offset by precaution, and thus the cold stor- 
age, dry storage, and warehouse systems serve 
a useful economic end. 

“But some risks can neither be insured 
against, equalized nor greatly diminished. They 
persist in spite of all precautions and must be 
reckoned with in any system of economics 
based on the profit principle. 

“Chief among these are the risks due to the 
exercise of the consumer’s freedom of choice. 
And this risk has been intensified beyond gen- 
eral appreciation, by the new conditions of com- 
petition.” 

“That,” said the Cub, “is copied out of a 
new book called The Consumer Looks at Ad- 
vertising, written by Paul T. Cherington.” 

I agreed that it was an interesting extract 
from what appeared to be an interesting bit 
of writing, but I also asked ,what there was 
about it that shed any light on the much mooted 
question of the local agents’ cold reception to 
the idea of pushing the sidelines in the fire in- 
surance business. 

“Not a thing,” said this unusual type of an 
insurance advertising manager, “unless you can 
see in this thing that is called the new com- 
petition some basis for the hard luck an in- 
dividual local agent has when he goes out to 
sell a fur coat policy to a woman out on Rich 
Man’s Hill. : 
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“But,” he continued, “I can see visions of 
something, when in imagination I watch that 
solicitation. May I also state that I do not 
like the portends of that vision. If Belshazzar 
got a bad shock from the writing on his wall, 
I got a rude awakening when I read the signs 
of the times. 

“Mention ‘fur coat’? to a woman and what 
pictures are conjured up in her mind? Does 
she see the hazards of the cloak-room at the 
restaurant and the hotel, or the slick passenger 
leaving the train—with her coat—while she 
slicks her fresh marcelle? Does she visualize 
the dope-fed gunman awaiting her return from 
a bridge party? Does she recall the losses of 
her friends who have lost furs by fire or the 
miscarriage of trunks? Not yet. She sees only 
the beautiful garments so alluringly pictured 
in the rotogravure section of the Sunday paper 
that comes so regularly to her home and the 
only want she is conscious of having, so far 
as fur coats are concerned, is for a new, or a 
different, garment and she wants that as acutely 
as the agent wants a commission. Talk to her 
and it is a task indeed to get her mind focused 
on the proposition of paying her money to safe- 
guard her investment in the coat she now has 
when the premium money would serve as the 
down payment on the coat she wants. That is 
one thing I read in that statement by Chering- 
ton where he says ‘chief among these are the 
risks due to the exercise of the consumer’s free- 
dom of choice.’ I find cause to worry over 
the picture I see when the agent tries to solicit 
her fur coat insurance because I know what 
it is that influences that woman’s ‘freedom of 
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choice. 

I was catching the drift of his remarks. I 
told him that there would always be women 
vain and foolish enough to be willing to flirt 
with financial loss and disaster to follow the 
whims of fashion, just as there were men who 
neglected their duty and their obligations to 
their families and their businesses that they 
might play with the bulls and tantalize the bears 
of Wall Street. I mentioned that time honored 
but somewhat worn out saying about the Lord 
dearly loving the fools, drawing that conclu- 
sion from the fact that His world was so gen- 
erously supplied with them. * * * 

The Cub did not permit me to finish. He 
interrupted with a remark that stopped my 
flow of language. 

“Yes. Oh, to be sure, but it seems these 
folks have the money to spend—either for gew- 
gaws or for fire insurance—and while millions 
of men have made hundreds of dollars forcing 
people to listen and to buy what the seller wanted 
to sell, hundréds of men have made millions 
of dollars giving the people with money to 
spend the satisfaction of spending that money 
where and for what they want. There can be 
no gain in closing our eyes to that fact. Merit 
to most of us depends upon value in use and 
each man fixes the elements that makes a thing 
of a service valuable in his eyes. If our women 
and many of our men have turned to non- 
essentials and have expended their money for 
jimcracks, may not the reason lie in the fact 
that these unnecessary things have been pre- 


sented to the notice of great masses of people 
in an appealing manner, so that, as Cherington 
says,” * * * with each rise in economic 
status, however, comes some enlargement of 
ideas of what is necessary to sustain life; and 
what is more important, there is added also a 
new and larger surplus for nonessentials.”’ 

Then the Cub switched to a discussion that 
indicated that he believed the increase in pre- 
miums written that would increase commissions 
and make local agents happy must come from 
just such side lines as the fur coat policy and 
the sportsman’s cover. I recall distinctly that 
he pointed out the fact that whereas the insur- 
ance on homes had once been the backbone of 
the local agency business the shift from private 
homes to apartments had stopped the large in- 
crease in that source of revenue to both agents 
and companies. He admitted that these apart- 
ment buildings had large values but they pro- 
duced a low rate and he showed that an apart- 
ment that housed a hundred families contributed 
no where near the amount of premium that 
would come from a hundred private homes. 

While he was talking I jotted down, from 
his remarks, the square footage of floor space 
in new buildings in two big cities in a recent 
year: 


Private 

The Cities Apartments Homes 
THO NOE. 56 9.4 ccicstes ons es 60,000,000 38,000,000 
EROEG Foc ecuive's ceevcnes ee 19,000,000 4,000,000 


while in cities of less than 500,000 population 
according to a summary in the Monthly Labor 
Review put out in June, 1927, by the Bureau of 
Labor Statistics, Department of Labor, twenty- 
six of such cities showed less than 25 per cent 
of the new homes were for single families. 

Then I interrupted to ask where the discus- 
sion was taking us anyway. 

“Simply this,” said the Cub, “we who have 
something to do with the sales of insurance 
must realize, it we are to help local agents get 
an understanding, that the selling and buying 
habits of the world are changing and the meth- 
ods of selling insurance must fit into the mood 
of the buyers if we are to see a growth in 
property insurance anything like that being 
enjoyed by the life insurance business. It is 
like the authors of the book Profits (William 
Trufant Foster and William Catchings) said: 

“Every day, in the United States, at least 
sixty million people, exerting this freedom (of 
choice), spend at least one hundred million 
dollars. Every day they buy the commodities 
and services of their choice and no other. Do 
they choose to spend one-seventh of their in- 
come on motor cars and motor car supplies? 
Very well, no one can stop them. Do they 
refuse to buy certain magazines and certain 
styles of shoes? Again they do exactly as they 
please. They flock to see ‘Abie’s Irish Rose’ 
after all the theatrical managers have decided 
that they will not. * * * ’ 

“Silas Bent said in Ballyhoo that these 
people are the most nearly literate and the most 
suggestible in the world and somebody else that 
a buyer is not a buyer in legal terms unless he is 
someone ‘able, willing, and ready to buy.’ Abil- 
ity to buy can be readily measured. Just find 
people with property and money. Willingness 
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is based upon an appreciation of value and there 
is little dispute of the value of insurance, but 
readiness is brought about by the urge of a 
salesman, either in person or by proxy. 

“Here is the problem that is put up to us 
advertising men of the fire insurance business. 
We know that the industries that are getting 
the people’s money early turned to the force of 
advertising to help the salesmen of that industry 
get people ready to buy, but insurance will not 
make use of advertising on a scale adequate to 
do the job, nor in an up-to-date manner, and 
people will not buy insurance until they are 
able, willing and ready to do so, and talking 
among ourselves about their shortsightedness is 
not buying protection against possible or prob- 
able loss makes not one jot of difference to 
these people who have the money to spend but 
hold the purse strings until they wish to let 
go.” 

And that is where we were in this discussion 
when the quitting time bell rang. The Cub 
called it a day in which he had been “in thought” 
which was one of is pet expressions for one of 
these conferences that may or may not amount 
to anything. That is up to you. 


Losses from Airplane Thefts 

One would naturally suppose that thefts of 
airplanes would be very, very rare and that this 
coverage would prove a big money maker to 
the companies. But the records of the com- 
panies, sad to state, show otherwise. 

It is true that the number of stolen planes 
has been small. But the amount in damages 
has made this line far from being exceedingly 
profitable. It has also raised the question of 
when is a theft not a theft and there is a 
possibility that this point will soon be settled 
in the courts. 

Here are a number of aviation thefts in which 
this point has been raised: 

1. A friend of the assured took the plane 
up, went into a tail spin and crashed. The 
company involved didn’t feel that this consti- 
tuted a theft and denied liability. The claim is 
now in the courts. 

2. A student in a flying school broke into the 
hangar, took out a plane, went for a “joy ride” 
and wrecked the ship in attempting to land in 
the dark on an unlighted field. The company 
felt that this also was not a theft but com- 
promised for $650 to avoid suit. 

3. Owner in Kansas sold his plane to man in 
Denver. Purchaser financed through a loan 
shark. Unable to fly the machine, he hired pilot 
of original owner. New owner and pilot had 
an argument, pilot took plane back to Kansas. 
Here, too, the company felt there was no liabil- 
ity but compromised $1000 claim for $200. 

4. A man supposed to be a motor mechanic 
in Wichita, Kans., in effort to escape ridicule 
of friends that he was unable to fly plane, took 
one of out a hangar and flew it without lights 
over city in dark. He narrowly escaped several 
collisions with mail plane. A claim is now be- 
ing made for $200 damages. 
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CREDIT INSURANCE IN 
FOREIGN LANDS 





Trends Abroad Are Not All Toward 
Government Institutions 





INTERNATIONAL CONGRESS THIS YEAR 





Export Insurers Will Meet in Berlin Dur- 
ing Spring of 1929 

In Holland.—The two Dutch credit in- 
surance companies, the Nederlandsche Credit- 
verzekering Maatschappij, Amsterdam (be- 
longing to the Group Trade Indemnity Hermes) 
and the Vaterlandsche Assurantie Maatschappij, 
Rotterdam (Hermes Fleet) have increased 
their premium income by 50 per cent. Both 
policies are formed along the lines of the 
“Hermes-Elberfeld” policy forms. The pre- 
ferred method is a declaration policy, which 
seems to meet the requirements of the Dutch 
trade in the best manner. The Nederlandsche 
writes credit insurance exclusively, while the 
Vaterlandsche also writes other lines, though 
the annual report states that the chief premium 
income is derived from credit insurance. 

The Government Export Credit Insuranee, 
which is in force since January 30, 1923, has 
met with no success. This is due to the fact 
that the guarantee covers only 40 per cent of 
the actual loss and also to the fact that the 
‘work is done in a bureaucratic and complicated 
manner. 

In Belgium.—The Government Export 
Credit Insurance, introduced by the law of 
August 7, 1921, had little success, due to the 
publicity which each transaction was given. 
Through an additional law of August, 1926, 
the premiums have been reduced by more than 
50 per cent and since then the business has 
grown. Up to September, 1927, guarantees up 
to 55 per cent of the invoice value have been 
granted for 300,000,000 francs exports, a large 
part of which covers exports to Russia. A 
recent law has increased the government fund 
from 250,000,000 francs to 600,000,000. 

There is no private credit insurance in Bel- 
gium. The Vaderlandsche Maatschappij of 
Rotterdam has a branch in Brussels. The So- 
‘ciete Generale de Belgique has argued for a na- 
tional credit insurance company and the con- 
gress of Chambers of Commerce in Charleroi 
in 1926 and Veriviers in 1928 have sponsored 
such a step, so that its realization may be 
looked forward to in a not-too-distant future. 
A commission has already been appointed and 
is preparing the ground. 

In Denmark.—The Norden Forsikringsak- 
tieselskabet of Copenhagen, with a capital of 
3,000,000 Kroner, writes credit insurance on a 
small scale. It belongs to the Vaterlandische 
and Rhenania of Elberfeld (Germany) fleet. 
The Government has in 1922 created a kind of 
export credit insurance in connection with the 
‘Guaranty Trust Company of New York, which, 
in turn, acts for a number of American banks. 
Under this agreement export drafts up to 
45,000,000 Kroner are rediscounted under the 
guaranty of the Danish Government; as a rule, 
5 per cent to 75 per cent of invoice value is 


the basis for these guarantees. For about a 
year Danish insurance companies are discussing 
the founding of a special credit insurance com- 
pany. The needed capital is secured up to 80 
per cent and it appears that the contemplated 
company will soon become a fact. 

In Sweden.—The Nya ‘Foérsakringsaktie- 
bolaget of Stockholm writes pure credit insur- 
ance since 1927. Its business has been trans- 
ferred early in 1928 to the newly-founded 
Svenska Kredit F6rsakringsaktiebolaget of 
Stockholm, which company has a fully paid 
capital of 1,000,000 Kroner and will transact 
international business in close connection with 
the Trade Indemnity Hermes. This company 
began operations in the summer of 1928. 

The Fylgia of Stockholm did in 1927 about 
the same business as in 1926. In 1927 heavy 
losses were incurred, but many of these have 
been reduced by later recoveries. 

During recent weeks the Géta of Stockholm, 
Atlantica of G6teborg and Gauthiod of 
Géteborg have founded the Almanna Kredit- 
forsakrings Aktiebolaget in Stockholm with a 
capital of 1,000,000 Kroner, which, however, 
lias not as yet begun writing business. 

In Tchecoslovakia.—The Kreditversicher- 
ungsanstalt, Ltd., of Prague, belonging to the 
“Hermes” group, has taken up credit insurance 
during the last year, but results seem to have 
been unsatisfactory. A Government Export 
Insurance Institute along German lines is con- 
templated. A committee has been appointed to 
study the subject and work out a plan which 
might be used as the basis for such a govern- 
ment institution. 

In Poland—A Government Export Credit 
Insurance Institute with a government partici- 
pation of 6,000,000 Zloty is contemplated. The 
chief purpose is to boost export to Russia and 
the Baltic Succession States (Latvia, Estland, 
etc.). A threefold participation is planned: 
government, private insurance companies and 
other private interested parties. This founda- 
tion may become a fact in the near future. 

In Argentina—The Buenos Aires Com- 
pania Argentina de Seguros with a capital of 
4,000,000 Pesos (1.28 paid up) has recently 
taken up credit insurance, which business so 
far is of a very limited importance. The com- 
pany also writes fire, transport and accident 
business. 

In Japan—The Government has sub- 
mitted to the Parliament a draft of a law 
regarding export credit insurance. It is based 
on the German credit insurance and devised to 
favor export to Central and South America, 
Balkan countries, Africa and Russia. Much 
of the material in the foregoing has been ob- 
tained from the Wirtschaftdienst. 

The next International Congress of Export 
Insurers will meet in the Spring of 1929 in 
Berlin. 


CASUALTY SALES CONGRESS 
Second Annual Event at Chicago on May 6 
Cuicaco, Inz., February 5.—The second an- 
nual Casualty Sales Congress sponsored by the 
Casualty Field Club of Illinois and which was 
originated by that organization last year, will 
be held at the LaSalle Hotel here May 6, it 
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was announced Monday at the February meet- 
ing of the organization. The club plans to 
enroll the aid of outstanding leaders in cas- 
ualty insurance as lecturers. 


The tentative programs calls for talks on 
compensation insurance, fidelity bonds, automo- 
bile insurance and burglary insurance. This 
was decided on Monday when the club mem- 
bers discussed the advisability of placing health 
and accident insurasce on the program in lieu 
of either burglary or compensation. Some of 
the members pointed out that accident and health 
is undergoing a rapid change in underwriting 
policies at the present time and decided that 
burglary and compensation would be more pre- 
ferable. 





ON A DIFFICULT CASE 
COMPANY SHOWS 
METTLE 


Gilbert T. Amsden, for Thirty Years 
General Agent, Tells Why He Pre- 
fers National Surety Co. 


By G. T. AMSDEN 
General Agent, Rochester, N. Y. 


I have represented 
the National Surety 
Company thirty years 
and in the last analy- 
sis on a really dif- 
ficult case, that Com- 
pany is there to help 
the agent. 


For example, I had 
a particularly hard 
case not long ago that 
seemed impossible to 
underwrite but upon 
bringing all the facts to the Home Office of 
the National, their underwriting staff, with 
much patience and tact, was able to promptly 

ip the entire proposition into shape so that 
the bond could be underwritten. It was un- 
derwritten and no losses sustained. 


That is the way the National Surety Com- 
pany has served its agents thoroughly and well 
during all these years. 





I have had many such incidents during my 
agent years with the National Surety Com- 
pany and I can say without any question that 
their continued recognition of the agent's 
point of view has been most worth while. 


oe 


If you’d like to know more about National 
Surety Company service and would like to 
find out if we have an opening in your town, 
es aa ad, attach it to your letterhead and 
send to 


NATIONAL SURETY COMPANY 
World’s Largest Surety Company 
115 Broadway New York 
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Copyright Infringements 

(Concluded from page 11) 
And yet so many instances of the theft of ar- 
ticles prepared at trouble and expense by editors 
of THe Spectator, or bought from skilled 
writers who have been assured of copyright pro- 
tection and royalties through their sale, that it 
is almost impossible not to regard those guilty 
of such action as little better than the man who 
plans to make away with your pocketbook the 
moment the opportunity presents. 

A recent case, one of many, in which THE 
Spectator suffered, may well be cited. Among 
the many things prepared by THE SPECTATOR 
which have proved of great value to insurance 
companies and to insurance agents is a series 
of life insurance educational articles, sub- 
sequently issued as leaflets, written by William 
T. Nash. These are copyrighted and their 
large sale as leaflets shows the high regard in 
which they are held. The latest article written 
by Mr. Nash, entitled “Shooting Your Policy 
to Pieces” printed in our issue of December 
6, was recently reprinted in another insurance 
magazine without permission from us. THE 
SpecraTor entered a protest against this 
entirely unauthorized use of its matter and 
pointed out that the fact that the journal in 
question had attached THe Spectator’s copy- 
right imprint to the article did not relieve it 
from having infringed its rights in the matter. 
A letter of apology and explanation from the 
insurance paper’s editor followed, but injury, 
both to THe Specrator and to the author of 
the article, had been done. Unfortunately, this 
is by no means an isolated case. 

Copyright laws in this country have passed 
through a long series of changes and adapta- 
tions until at the present time they are prob- 
ably quite capable of providing more real pro- 
tection to those who employ them than ever 
before. But if their violation is frequently 
ignored by those injured because of their in- 
fraction, or allowed to pass with little more 
than a mild expression of indignation, there will 
be an ever-increasing growth of this evil. 

THE SPECTATOR has no desire to be unrea- 
sonable. In fact, we think our generous policy 
is well known. Copyright waivers will be fur- 
nished upon request in cases where we believe 
they will not militate against the interests of 
the publisher or of the author so to reprint or 
make an extract from an article. THE SprEc- 
TATOR itself always gives credit to the company 
paper or journal from which any quotations 
are printed and always secures permission be- 
fore reprinting any copyrighted article. 

Some of these infringements of copyright we 
believe are due to ignorance, both as to the 
law and as to what might be termed the ordi- 
nary rules of decency and fair dealing, and 
sometimes to a careless lack of appreciation of 
the value to the owners of the stolen matter. 
It is also true that there has come about a more 
or less general laxity on the part of newspapers, 
and also book publishers, as to the need of re- 
specting copyrights. Publishers may well co- 
operate to dispel the ignorance regarding re- 
specting copyrights, and to indicate with action 
as well as with words their determination to 
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More Than $145,000,000 Invested in Fire 
Insurance Shares in 1928 


more than $145,000,000 of “new money” 

into stocks of fire and marine insurance 
companies, it is estimated by Ernest Sturm, 
chairman of the Fidelity-Phenix Fire Insurance 
Company, the securities taken being largely 
those of new incorporations although some of 
the “old-line” companies added tc their capital 
structures. 

“In addition to this investment,’ said Mr. 
Sturm, “there was, of course, a large quota 
of funds placed in shares of established com- 
panies that are dealt in on the Stock Exchange 
and elsewhere. Such a development in fire in- 
surance means that the public is now doubly 
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employ their legal rights to make the violators 
pay with more than easily written words of re- 
gret or apology for their thefts. We regret to 
say many of our own experiences have con- 
vinced us that in many cases those who so read- 
ily ignore the copyright laws do so with per- 
fect knowledge of what they are doing, and do 
it mainly because they feel reasonably sure, to 
use the expression, that they can get away 
with it. Such persons deserve and should re- 
ceive the full penalty for their acts. 

Tue Spectator publications are many and 
varied. They range in price from the three 
volume American Men Mortality Premium and 
Reserve Tables, which cost $150, to insurance 
leaflets, whick in orders of 10,000 copies, may 
be bought for two cents each. Not only is the 
sale of such publications a valued part of the 
stock in trade of The Spectator Company, but 
in many cases the authors of them are receiving 
liberal percentage royalties on every copy sold. 
The publisher of a magazine or newspaper who 
reprints any of them, either in whole or in 
part, without permission is not only violating 
the law, but is depriving both the publisher and 
the author of money to which they are justly 
entitled. 

In the world of poetry and drama it may be 
true that he who steals my purse steals trash, 
but in actual life such thefts of insurance litera- 
ture may not so lightly be brushed aside, be- 
cause the financial returns annually from many 
of such copyrights issued by The Spectator 
Company equal or exceed return from urban 
lots whereon are erected “taxpayers.” It is not 
believed, if circumstances so offered, that edi- 
tors would appropriate unauthorizedly the real 
estate property belonging to another, and no 
more should one excuse their acts in stealing 
copyright matter from other publishers. Yet 
many copyrighted publications return a larger 
financial value than some real estate property. 

Tue Spectator will do its part to reduce, 
if not to make an end, of this copyright viola- 
tion, and it feels justified in requesting the co- 
operation of all other honest and self-respect- 
ing publishers, including company editors, along 
the same line. 
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interested in the business. Besides its long- 
standing dependence upon sound insurance for 
financial protection against damage to its 
possessions by burning, the public is now look- 
ing to the fire underwriters to supply a portion 
of its living expenses and to furnish a safe- 
guard investment. 

“The greater financial interest in our busi- 
ness,” Mr. Sturm continued, “has been reflected 
in an increased number of stockholders of the 
Fidelity-Phenix and its affiliated company, the 
Continental, both of which corporations have 
their shares listed on the New York Stock 
Exchange. 

“Stockholders of these two companies have 
increased forty-three per cent in number since 
January 1, 1928, nine per cent of the aggregate 
being local agents, and the balance company 
officials and outside investors. 

“We have made it a practice for a number 
of years to encourage the acquisition of stock 
by our local agents and they now own $8,- 
500,000 worth of Fidelity-Phenix and Conti- 
nental shares, which show them large profits at 
present market prices.” 

Mr. Sturm added that the prevailing wide 
interest in fire insurance securities places a 
stronger obligation upon company officials and 
makes it incumbent on them to give publicity to 
information of interest to stockholders, in addi- 
tion to the detailed financial reports that are 
submitted to the various State Insurance Com- 
missioners in accordance with the regulatory 
laws under which the companies carry on their 
operations. 


Founder of National Surety Left $1000 
Estate 

The late A. E. Stilwell, founder and for four 
years president of the National Surety Com- 
pany of New York, left an estate of only about 
$1000, according to the will filed for probate 
in the Surrogate’s Court in New York last 
week. No reason was assigned by attorneys 
for the smallness of the estate, although Mr. 
Stilwell during his lifetime had raised millions 
of dollars for various enterprises and had been 
one of the country’s pioneer railroad builders. 
He built the Kansas City Belt Line, the road 
from Kansas City to the Gulf of Mexico, 
a port on the Gulf which is now the shipping 
point of Port Arthur, Texas, and was presi- 
dent of the Kansas City, Mexico, and Orient 
Railway. 


Hudson Casualty’s Bonding Course 

The Hudson Casualty Insurance Company, 
Jersey City, has announced through its Vice- 
President and General Manager, M. A. Kreps, 
that it has recently started a course in fidelity 
and surety bonds for the benefit of its agents 
and representatives. This is a valuable course 
and the benefits of it can be had by any insur- 
ance man interested who will write the com- 
pany. 
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